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The Old Line Life Insurance Co. 


of America 


Milwaukee 


ANNOUNCES 


That in 1927 its paid for insurance was more than 


SEVENTEEN AND ONE HALF MILLION DOLLARS 
[10% Gain] 
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That its life insurancein force on December 31, 1927, was more than 


EIGHTY THREE AND ONE QUARTER MILLION DOLLARS 
[11% Gain] 
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COTTA UAREMNUALLEL 


That its admitted assets amounted to more than 


ELEVEN MILLION, FOUR HUNDRED THOUSAND DOLLARS 


which is an increasé of more than 
ONE AND ONE-HALF MILLION DOLLARS 
[16%] 


That its income for the year 1927 was 


THREE MILLION, THREE HUNDRED THOUSAND DOLLARS 
[10% Gain] 


Since its organization The Old Line Life, Insurance Company 
of America has paid to policyholders and their beneficiaries over 


THREE AND ONE-HALF MILLION DOLLARS 





Operating in the following states: 








California Michigan Oklahoma Pennsylvania Washington 
Illinois Minnesota Oregon South Dakota Wisconsin 
Iowa Ohio Pennsylvania Texas 


HUA 


<<<... 


RUP ERT F e FRY, President W. S. HANLEY, Agency Secy. 
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An Oversold Condition 


When oversold policyholders fall into 
the “lapse and surrender” classes, the 
underwriter’s effort in placing the insur- 
ance has been wasted. It is important 
to the underwriter to sell insurance. It 
is even more important to him that it 
stay sold. 


One of the principal advantages of the 
insurance trust is that it is a safeguard 
against lapse and surrender. In the 
funded insurance trust the continued 
payment of premiums is virtually guar- 
anteed. Our booklet, “The Insurance 
Trust and Its Value to the Underwrite1,” 
will be sent on request. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 











ARE YOU IN A BLIND ALLEY 


Can you see a way to better 
? things in your present job? Will 





it land you where you want to be 
in ten years from now? 











A MAN CAN GO DEAD ON 
ANY LEVEL 


If you have thought about your 
job, and believe it is a blind alley, 
why not talk over working for 
this company. 

The necessary requisites are 
character and a desire to get 
ahead. 


? WE WILL HELP YOU ON 
e YOUR WAY 


Write us, and in your letter, 
YOU tell us all about yourself. 


MERCHANTS LIFE INSURANCE CO. 


WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 


HOME OFFICE: DES MOINES, IOWA 























A Sonata Needs All 
the Piano Keys 


Of course you can get some music from the piano 
if half of the keyboard is blocked off, but to get 
complete harmony and volume you need the full 
range of the keys. 


You can make a living selling one form of policy 
to a limited class of people, but you have no chance 
to gain the reward that might have been yours if you 
covered an age range from one day to 70 years and 
including persons engaged in hazardous occupations 
or with slight physical impairments. 


Lincoln National Life salesmen can write them all. 


CEN) 


The Lincoln National Life 
Insurance Co. 
*Its Name Indicates Its Character” 
Lincoln Life Building, PORT WAYNE, IN! . 
More Than $515,000,000 in Force 




















ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 


Any accidental death 
Certain accidental death 


Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United _ Life 
“Policy You Can Sell.” 


There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE | 


AND ACCIDENT INSURANCE COMPANY 


Concord, 


New Hampshire . INQUIRE! 











Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter, June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tae Spectator, Volume CXX, Number VIII, February 23, 1928; $4.00 per annum. 




















PECTATOR 





|THE S 





INSURANCE TRUSTS 


American Bankers Association De- 
votes Session to Relations of 
Banks and Insurance Companies . 


CO-OPERATION THE KEYNOTE 


Julian S. Myrick, James L. Madden, Claris 
Adams and Other Prominent Life In- 
surance Men Address Gathering 


At the Midwinter Trust Conference of the 
American Bankers Association held last week 
at the Hotel Commodore, New York, the ses- 
sions on Wednesday, February 15, were de- 
voted to life insurance trusts. Many insurance 
men were in attendance and among the speak- 
ers were: Julian S. Myr-ck, president of the 
National Association of Life Underwriters; 
James L. Madden, third vice-president of the 
Metropolitan Life Insurance Company of New 
York; Claris Adams, general counsel of the 
American Life Convention; Franklin W. Ganse 
of Boston, and Ralph Sanborn of New York. 

Representatives of the trust companies spoke 
most enthusiastically of the comparatively un- 
touched field of insurance trusts. Judge Thomas 
C. Hennings, of St. Louis, chairman of the 
trusts, recounted the 
work in accord 


committee on insurance 
efforts of the committee to 
with the life insurance organizations and cited 
meetings with the American Life Convention 
and the joint sessions with underwriters’ asso- 
ciations in Pittsburgh, Chicago and other cities 
as indications of active co-operation. Judge 
Henn'ngs made clear to his audience that the 
insurance business is properly in the hands of 
life underwriters and that trust companies have 
no right to encroach on their legitimate field. 
The speaker declared that a high type of man 
was writing life insurance to-day, one that any 
profession m‘ght be proud of; he said that the 
trust companies must come into this field with 
hands down and strive for the fullest co-opera- 
tion. 

Claris Adams, secretary and general counsel 
of the American Life Convention, spoke very 
briefly, delivering, in effect, a good-will speech. 
He promised the co-operation of life insurance 
companies and pointed out that trust companies 
and life insurance companies supply supplement- 
ary not competitive services. He expressed his 
appreciation of the work of such pioneers in 
the field as John A. Reynolds of the Union 
Trust Company of Detroit and L. G. 
MacDougall of the Fidelity Union Trust of 
Newark. Catching up a humorous reference 
to companionate marriage made by a previous 
speaker, Mr. Adams said, “Life insurance and 
trust companies must study each other with a 
view of understanding each other’s problems un- 
til finally we have a companionate marriage 

(Concluded on page 6) 


COMMENTS ON FIRE 
INSURANCE GROWTH 


James A. Beha Makes Preliminary 
Report 


REDUCTION IN FIRE LOSS 


Finds Investment Gains as Remarkable as 
Those in Underwriting 

James A. Beha, Superintendent of Insurance 
of New York, in presenting the preliminary 
text of the sixty-ninth report of the insurance 
department to the legislature, comments on the 
prosperity enjoyed by fire insurance companies 
during the year past. He says: 

Fire insurance in 1927 enjoyed possibly its 
most prosperous year. The companies practi- 
cally without exception will show substantially 
increased surpluses, the result of general gains 
from underwriting as well as from _ invest- 
ments. 

Gains from underwrit:ng during late years 
have been the exception, but there was a very 
marked reduction during the past year in fire 
losses, which must be gratifying from every 
standpoint. Earliest estimates indicate a_ re- 
duction of approximately seventy million dol- 
lars from the 1926 losses in the United States 
In New York c'ty alone it is estimated that 
there has been a reduction from 1926 losses of 
261% per cent, or approximately seven million 
dollars. No estimates are yet available for 
the entire State. 

Other classes of insurance ordinarily con- 
sidered as allied to fire insurance have on the 
other hand been unprofitable. Tornado losses 
were very heavy. The St. Louis disaster alone 
resulted in a considerable loss to the insurance 
companies. Hail ‘nsurance returns, as a result 
of unusually numerous and severe storms. will 
perhaps be the worst in years. Nevertheless, the 
gains from the fire insurance business are ex- 
pected, not only to offset the losses from allied 
lines, but to actually produce for the first time 
in years a good general underwriting profit. 
Various reasons are being advanced for the 
great improvement in fire losses with the con- 
sensus favoring the belief in a considerably 
decreased moral hazard resulting from increased 
general business activity and prosperity. 

The enactment of more stringent laws against 
crime and the energetic prosecution of those 
charged with the crime of arson and other of- 
fenses, may also have contributed to the reduc- 
tion of the general fire loss. 

The investment gains of fire insurance com- 
panes during 1927 were no less than remark- 
able. General security values advanced for the 
fourth consecutive year with last year’s advance 
being by far the greatest of the four. The 
accretions to surplus on this account have in the 
case of some companies been very large. 

As a result of the prosperity of business gen- 
erally and of the fire insurance business in 
particular, the public interest in fire insurance 
company stocks increased tremendously during 
1927 and company offic als fostered and encour- 
aged that increased interest in many cases by 
reducing the par values of their stocks so as to 
make them more attractive to investors of mod- 
erate means. Financiers and promoters re- 
sponded to this unusual situation by offer:ng to 

(Concluded on page 15) 


COURT QUIZ BEGINS 


Ambulance Chasers Come Under Fire 
in New York 


REMEDIAL ACTION PROMISED 


The Specator’s Recommendation Adopted 
by Appellate Division 

A sweeping investigation into 
chasing, including the unethical activities of run- 


ambulance 


ners, lawyers and adjusters, was begun on Mon- 
day of this week in Special Term, Part 6, of 
the New York Supreme Court with Justice 
Wasservogel presiding. Complete summation of 
the various angles of the problem is expected 
weeks and witnesses will be 


to take several 


called, together with lawyers involved, in a 
strong effort to ferret out the evils complained 
of and make a report to the Appellate Division, 
which will then strive to find a remedy. 

It will be recalled that, in a letter written by 
Arthur L. J. Smith, president of The Specta- 
tor Company, and published in the Brooklyn 
Daily Eagle of September 21. 1927, the recom- 
mendation was made that the Appellate D:vi- 
sion appoint a referee to whom complaints in 
ambulance chasing cases could be brought and 
who would have all the power of the courts be- 
hind him. Subsequently, a petition to the same 
effect was presented to the Appellate Division 
by representatives of the New York County 
Lawyers’ Association, Association of the Bar 
of the City of New York and the Bronx County 
Bar Associat'on. The appointment of Justice 
Wasservogel to carry out the investigation then 
followed. 

Th‘s first hearing was a preliminary affair 
New York city Bar Association 
was represented by Isidor J. Kresel, former 
assistant district attorney, who was aided by 
United States Attorney Robert E. 
Attorney Manley 
Charles H. 


at which the 


Assistant 
Manley. appeared on the 
author-zation of Tuttle, Un‘ted 
States district attorney for the Southern Dis- 
trict of New York. In fixing the day for the 
opening of the ‘nvestigation, the Appellate Divi- 
sion pointed out that ambulance chasing was 
carried out by two classes; unethical lawyers 
and adjusters and runners. The tentative date 
chosen for a public hearing was March 19 and 
this, suggested by Mr. Manley, was agreed on. 

If any definite remedy for what is admittedly 
an evil causing untold suffering and loss comes 
out of the investigation just begun, the casualty 
insurance companies, and the life insurance 
companies wr:ting accident and health business, 


will be saved mill’ons of dollars. 
Tue Spectator began its campaign with an 


article entitled “Negligence Practices in New 
York city—An Intolerable Situation” and writ- 
ten by Joseph C. H. Flynn, Deputy Attorney 


(Concluded on page 33) 
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Suilding the 


DROPPED in_ the 
other day to see one 


Singer 
Peter MacGregor 
Fraser, who is general agent in New York of 
the Connecticut Mutual Life Insurance Com- 
pany. He is also president of the Life Under- 
writers Association of New York. I found 
“Pete,” as everyone seems to know him, sur- 
rounded by flowers, bronze plaques, engrossed 
resolutions, congratulatory letters, and other evi- 

Mr. Fraser, 
agent of the 


dences of an’event of some sort. 
be it known, became general 

Connecticut Mutual, February 15, 1918, and I 
arrived the day after his tenth birthday in that 
job. He took charge of an office producing 
about $378,000 of new life insurance a year 
and in 1927 it produced over $21,000,000. Last 
month, January, 1928, Mr. Fraser’s offices wrote 





PETER M. FRASER 


over $2,500,000. which was 28 per cent of the 
business written by the Connecticut Mutual dur- 
ing the month. 

The Life Underwriters Association of New 
York officially recognized “Pete’s” birthday by 
postponing its monthly dinner until Wednesday 
evening, February 15. Julian S. Myrick recog- 
nized !t by being present and using h‘s preroga- 
tive as president of the National Association of 
Life Underwriters to make a speech in which he 
proudly claimed full credit for having helped 
make Mr. Fraser the success that he is. The 
board of directors of the Connecticut Mutual 
sent a bronze plaque containing the following 
“The Connecticut Mutual Life In- 
surance Company by vote of its board of direct- 


inser_ption : 


ors in recognition of the most outstanding rec- 
ord of organization development in the history 
of the company, and a most exceptional record 
in the annals of life insurance, presents this 
testimonial to Peter MacGregor Fraser, gen- 
eral agent, New York City, 1918-1928.” 

As president of the New York Assoc ation 
Mr. Fraser has made a smashing hit. 


a epee of Boss Tweed, Dick Croker and 
the Sullivan clan! My chatty and interest- 
ing contemporary, Big Bill, writing in The 
Eastern Underwriter last week, tells the story 
of a New York insurance reporter who, hear- 
ing that another news-gatherer had been “or- 
dered on” by a policeman, said he would call 
on his Tammany friend and insurance man, J. 
J. Hoey, and ask him to see Police Commis- 
sioner Warren to find out what’s what.” Now, 
now, Big Bill, be reasonable. The game isn’t 
often played as crudely as that any more. Not 
since the “reform” movement hit civic politics 
these many years ago. 
* * * 

N the “good old days’ such a method might 

work, but the reform business has made 
a little more finesse necessary. Of course, you 
may argue that because of the change in methods 
politics has lost much of its honesty. In that 
I’m prepared to agree with you. Those reform 
waves that caused the Spanish-American war, 
swept Carrie Nation to a kind of popularity, 
started the prohibition movement, made the sec- 
ond edition of the K.K.K. possible and, reced- 
ing, left the wreck of Woodrow Wilson, did 
not alter the basic motives of the puppet mas- 
tors, but they did bring about subtlety in po- 
litical bartering. I doubt, however, whether 
the net result is an improvement. The in- 
dividual was apt to fare better under the former 
system and his liberty was less impaired. 


*x* * x 


LSO, and this is worth considering, the 

oldtime politician knew who and where 
his enemy was. Not only that, but he met him 
for the most part, in the open. There was some 
double-crossing of associates, but not much, 
and the rules of the game were fairly closely 
followed. Hypocrisy was not looked on with 
favor and pulpit orators still were sticking to 
religion as a theme. I think I know what I’m 
talking about because “when I was a boy” in 
New York Larry Mulligan, Johnny White 
(née Bianco), Billy Leonard, Big and Little 
Tim Sullivan and a host of others ruled their 
bailiwicks with force and understanding; and 
Sheriff Julius Harberger was putting the 
American flag in every speech. 

ok *K * 

F URTHERMORE, the Cafe Boulevard stood 

on the corner of Second Avenug and 
Tenth street. Fleischmann’s restaurant had an 
open-air chocolate garden where part of Grace 
Church lawn now is and the St. Denis hotel 
was the place for Sunday morning breakfast. 
You could walk across Union Square without 
be’ng greeted by the smells of all Europe, and 
the steps of Cooper Institute were the rostrum 
from which many a budding Demosthenes deliv- 


ered his first address. Add this for the soft 


drink peop!e—ice cream sodas, on bargain days, 
were sold in the 14th street and Fifth avenue 
drug store at three for ten cents. 


4 





UTTING the Missouri rate case, agents 

qualifying examinations and 1927 annual 
statements firmly out of my mind this past 
week-end, I threw a tooth brush and a change 
of linen into a commodious traveling bag 
(thereby leaving ample room for contents of 
a more fragile nature) and hied myself back 
to the cordial arms of my Alma Mater where I 
attended an hilarious and grossly sentimental 
fraternity reunion. The discovery that I could 
still sing, with unswerving pitch and boundless 
volume, the barber-shop tenor to “Meet Me 
To-night in Dreamland” gave me the first sen- 
sation of self-satisfaction and grandeur that I 
have enjoyed since the afore-mentioned A. M. 
armed me with a quaint scroll of sheepskin and 
bade me go forth to battle in a hard berled world. 


*k * x 


T is practically dogmatic that the first ques- 

tion one asks of an old schoolfellow should 
be, “What are you doing for a living or did 
Uncle Henry finally die?” It is worthy of re- 
porting that out of a select (Oh, very select) 
group of twelve classmates, to whom the query 
was put, five answered boldly, “insurance.” 
Three of the men were practicing law, two 
were engaged in daily newspaper work and one 
was a teacher. I almost forgot to add that the 
twelfth member of the group announced with 
some dignity that he was an insurance journalist 
and was henceforth regarded as something of a 
curio by the members of the more exoteric pro- 
fessions. Strangely enough, not one of the 
crowd had gone in for medicine—and we could 
have made use of a doctor before the party was 
over, too. 

EVERAL of the boys had married and one 
S them, a successful young attorney, had en- 
gaged in a fruitful, if not companionate, union. 
He was the especial object of effusive congratu- 
lations on the part of a chap who had estab- 
lished his own multiple-line insurance agency. 
In quiet conclave, they toasted roundly frau and 
offspring. It was very touching. Next morn- 
ing, the loving father was surprised as well as 
satisfied to learn that his dear ones were for- 
ever protected through his shaky signature on 
a fine, fat life insurance policy. 


* * * 


NE of the old stories recalled is not out 

of place here. During our undergraduate 
days, the college was unfortunately attended by 
a firebug whose identity remains a mystery to 
this day. Under his re’gn of terror, a fire was 
an almost nightly occurrence and the local fire 
department had little time for pinochle. One 
night several of us were returning to the dor- 
mitories from a downtown theater. Someone 
suggested calling a taxi. “You fellows can ride 
up in a cab,” said one bright youngster, seating 
himself on the curb, “I’ll wait forthe fire 
engine.” 
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FEBRUARY 23, 1928 No. VIII 
207 MILES PER HOUR 
PEED, some say, is a mania. Others, 


more cautious in their conclusions, 
aver that, so long as it is applied to mo- 
tor propelled vehicles on land or sea or 
in the air, it is an index of mechanical 
efciency which may be translated into 
industrial and commercial utility. If that 
be so, the automobile has made tremen- 
dous forward strides, for we hear, this 
week, that Captain Malcolm Campbell, 
British war ace, drove his twelve-cylin- 
der Napier Bluebird Special over the 
sands of Daytona Beach at an average 
speed of 207 miles per hour. 
is something for the companies 
writing automobile collision, 
damage and public liability to consider. 
It is not long ago that an automobile 
capable of doing 30 miles an hour was 
considered a menace to life, limb and pro- 
perty which would soon bankrupt the na- 
tion and kill nearly all its citizens. When 
the speed rose to 50 miles an hour the 
ordinary citizen felt that the end of the 
world was not far off and the insuraiuce 
companies began to think about quitting 
the automobile indemnity game before 
they were fairly launched in it. By and by 
both the man-in-the-street and the insur- 
accustomed to the 
automobiles being 


Here 


ance companies grew 
idea of millions of 
driven over the highways. 

The history of the automobile industry 
shows that the racing car of today be- 
comes the pleasure and travel car of to- 
Once, racing cars that achieved 
an hour were con- 


morrow. 
a speed of 65 miles 


property | 





sidered to be manageable when 
driven by an expert on a specially laid 
Now any number of stock 
cars can make that speed and better ; 
are they driven by experts. One result of 
the idea of speed development as applied 
to automobiles 


only 


out course. 


nor 


generally has been the 
death of 23,000 persons in automobile ac- 
with the injury of 
dreds of thousands more. The property 


losses due to collisions run into millions 


cidents yearly hun- 


of dollars, as do the losses suffered by in- 
dividuals and insurance companies by rea- 
son of suits for injury. As an engine of 
destruction the automobile bids fair to 
outstrip war and the question arises as 
to how far the competitive element will 
go in building speed into the pleasure car. 

It is not unlikely that the day will come 
when one-way, four-car will 
cover the country and when the potential 
speed of a pleasure car will be fixed at not 
much in excess of 50 miles per hour. On 
the other hand, that time may never ar- 
In the interim, the automobile un- 
about a 


highways 


rive. 
derwriter can begin to worry 
speed of 207 miles per hour and what in- 
fluence it may have, from an insurance 
standpoint, on the design of the 1929 and 
1930 models. 





N his sixty-ninth report to the legisla- 
New York State, Superin- 
James A. 


ture of 
tendent of Insurance Beha 
points out that the fire insurance compa- 
enjoyed a particularly properous 
year. That is a fact which has been con- 
ceded for some time and which has al- 
ready been the cause of a wide market in 
There are signs 


nies 


fire insurance stocks. 
afoot, however, which presage consider- 
able trouble for this branch of the busi- 
ness. In the first place much of the pros- 
perity of fire companies is 
based upon paper profits in the invest- 
ment field and one might well question 
whether or not such profits will ever be 
It takes no great insight to make 


insurance 


taken. 
one doubtful of the industrial situation 
the stock market has seen 
may 


and already 
some temporary set-backs which 
indicate the opening of a more permanent 
period of depression. The political situa- 
tion is extremely uncertain and likely to 
continue some time. And as a re- 
sult of the Supreme Court decision in the 


insurance 


so for 


Missouri rate case, the fire 


situation is also uncertain. The decision is 


distressing to fire underwriters, not so 


much for its immediate effect as because 
it virtually the the 
United States Supreme Court to a method 
of accounting to which fire underwriters 
never lend their support. Further- 
if, as seems quite possible, other 
states than Missouri adopt such a system 
as a basis for rate making the already 
slim possibilities of making an underwrit- 
ing profit will be further diminished. Fire 
insurance is effected by many conditiens 
which are foreign to the burning ratio 
but any prosperity due to such other con- 
ditions must be regarded only as tenrpo- 
rary. The real stability of fire insurance 
after all depends upon the underwriting 
ability of its managers and the general 
fire loss ratio throughout the country. To 
judge the real condition of the business 
year in and out the real test may be found 
in the underwriting column. There the 
evidences of prosperity, although some- 
what better than usual this year, are not 
such as to inspire over-confidence. 


gives sanction of 


can 
more, 





IF'TER a fairly satisfactory year in 

1927, so far as the destruction of 
property by fire is concerned, the current 
year started out with a very heavy loss in 
January, which, according to the Journal 
of Commerce, amounted to $43,260,800 in 
the United States and Canada. This is 
1early $6,000,000 more than in January, 
1927. The loss reported for Canada alone, 
by the Monetary Times, was $2,958,800 
for January, 1928, compared with $2,378,- 
450 in January, 1927, while the loss in De- 
1927, had been but $1,947,250. 
With the heavy Fall River in 
February of this year, it is reasonable 
to expect that the February loss will be 
larger than the loss in the corresponding 
month of last year, which was but $26,- 
285,000 in the United States and Canada. 
However, the decline in the fire waste in 
1927 was such as to justify the hope that 


cember, 
loss at 


the complete record for 1928 may also 
prove reasonably satisfactory and profit- 
notwithstanding the excessive loss 
be offset 


able, 
in January, which may easily 


later in the year. 





Equitable Trust in New Building 
The Equitable Trust Company, of New York, 
has occupied its new building at Broad and 
Wall Formal opening was held Feb- 


ruary 15. 


streets. 
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HOME LIFE MAKES NEW 
APPOINT MENT 


H. W. Manning Made Assistant Super- 
intendent of Agents 


The Home Life Insurance Company of New 
York has just announced the appointment of 
H. W. Manning as assistant superintendent of 
agents. 

Mr. Manning has for the past fifteen years 
been connected in different capacities with the 
North American Life Assurance Company of 
Toronto. His first active field work was com- 
menced about ten years ago as manager of one 
of their largest branches. For the past five 
years he has been assistant supervisor of agen- 
cies, covering their Canadian and American 
fields. Latterly his activities have been more 
largely centered in the American agencies. As 
a result of this and his active connection for 
some time past with the Life Agency Officers 
Association, he has become known to a large 
number of life insurance men in the United 
States. 

Mr. Manning has always been a keen student 
of life insurance, for which interest he has a 
splendid background as an honor graduate of 
the University of Toronto. His practical experi- 
ence in field work enables him to bring to his 
position a knowledge which will, no doubt, soon 
be advantageously adjusted to the requirements 
of his new field. 

The appo’ntment of Mr. Manning as assist- 
ant to James A. Fulton, superintendent of 
agents, marks an added step in the Home Life 
program of further development and expansion. 





Insurance Trusts 
(Concluded from page 3) 


which will result not only in profit to our com- 
mon institutions but shall enable us to serve 
the American public by making a contribution 
which wll conserve the national wealth and at 
the same time promote national thrift.” 

President Julian S. Myrick of the National 
Association of Life Underwriters expressed 
pleasure at the co-operation between life under- 
writers and trust companies which has found 
expression in recent years. He said that the 
growth of th’s spirit means a growth in the 
sales of life insurance and that, in turn, life 
underwriters could build up the business of 
trust companies through their close, personal 
contacts with the insured. Mr. Myrick warned 
against the dangers of encroachment however, 
saying, in this respect: 

“In order to obtain the best possible results 
it is, however, necessary for the banks and trust 
compan‘es to realize that they are rendering a 
bank and trust service and that if they are go- 
ing to throw open their doors to the trustee- 
ing of life insurance funds and want the life 
underwriters to bring this class of business to 
them and work for it, the life underwriters must 
feel that they are not coming into competition 
when bringing such a case to either the bank 
or trust company as such or an official of the 
institution.” 

James L. Madden, third vice-president of the 
Metropolitan Life Insurance Company, reviewed 
roughly the functions of life insurance and 


pointed out that life insurance, today, safeguards 
a man’s earning power. He said that fifty-eight 
per cent of the payment to policyholders goes 
to living persons, forty-four per cent to bene- 
ficiaries. Policy contracts, said the speaker, 
through their optional settlements, give ample 
provision for conservation as well as creation 
of funds. Modern insurance agents, he said, 
outline programs for their clients in which the 
distribution of proceeds is properly cared for. 
They are paid their commissions, Mr. Madden 
said, for rendering this type of service, not only 
for their original solicitation. A good life un- 
derwriter, declared the speaker, is an estate en- 
gineer. He must adapt the investment service 
which life insurance companies offer, to the 
beneficiaries’ needs. When this service does 


not completely suit the needs, it is the function 
of the trust company to make the adjustment. 

Mr. Madden explained that the average pol- 
icy is not over $2600. Such beneficiaries, he 
said, do not need a trust service. The average 
simple needs of the beneficiary can be met by 
combinations of optional settlements. In the 
case of larger estates, said the speaker, where 
the existing machinery is unable to meet the 
needs, such cases should be, and are, referred to 
trust companies. 


Manhattan Life Appointment 
Alfred P. McMurtie has been made secretary 
of the Manhattan Life Insurance Company, of 
New York. 








even them. 


American 


62,000,000. 











Millions Can’t Be Wrong 


Skeptics about life insurance have a way of declining 


to listen to reason, but here are truths that will interest 


Americans bought $16,900,000,000 worth 


of life insurance last year. 


American policyholders now carry nearly 


$90,000,000,000 in protection. 


American beneficiaries and policyholders 
were paid about $1,500,000,000' by life 


insurance companies in 1927. 


policyholders 


They can’t all be in error. 


The Prudential 
Insurance Company of America 


EDWARD D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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IMPORTANT CHICAGO 
APPOINTMENTS 





Alexander Patterson Joins Forces 
With Penn Mutual 


IS AGENCY BUILDER OF NOTE 
Trained Under Edward A. Woods and Has 
Been Remarkably Successful in New 
York and Chicago 

Topping a string of important general agency 
appointments w-thin the past few months, Hugh 
D. Hart, vice-president of the Penn Mutual 
Life Insurance Company, of Philadelphia, is 
now announcing the appointment of Gerald Pat- 
terson as its general agent in Chicago. Mr. 
Patterson has been the outstanding manager in 
Chicago, of the Equitable Life Assurance So- 
ciety, and will succeed C. J. McCary, former 
Penn Mutual general agent who is retiring. Mr. 
Patterson will assume his new duties as of 
March 16. 

At forty years of age Mr. Patterson is one 
of the most successful agency managers that 
American life insurance has yet produced. When 
a youth of 20 he joined the Edward A. Woods 
Agency of the Equitable in Pittsburgh, and 
served under that great manager for 14 years. 
In January, 1922, he removed to New York, and 
with a desk and a chair as his sole equipment he 
started an agency which in 3 years had become 
a $6,000,000 producer, with 37 full-time men. 
On April 1, 1925, he took over the Equitable’s 
largest agency in Chicago, and in 3 years lie 
has increased its production 70 per cent. While 
always a substantial personal producer, his chief 
work has been the building of man-power in 
his agencies. 

While in New York Mr. Patterson was presi- 
dent of the Equitable’s Board of Managers. In 
Chicago he is a director and a chairman of the 
finance committee of the Chicago Life Under- 
writers. 

While serving in the Woods Agency Mr. 
Patterson took night courses in the University 
of Pittsburgh. He had 27 months of war ser- 
vice, 13 of them in France. He entered as a 
Second Lieutenant and emerged as a Major, 
in the Field Artillery, 79th Division. 

Mr. Patterson is a member of the Union 
League in Chicago, the Bankers Club in New 
York, the Pittsburgh Athletic Club, and the 
Knollwood Club in Chicago, and belongs to 
Sigma Alpha Epsilon. 

The Equitable parts with Mr. Patterson with 
extremest reluctance, but with that fine amity, 
both toward its retiring manager and his new 
employer, which nowadays characterizes rela- 
tions between home offices, and of which both 
the Equitable and the Penn Mutual are 
exemplars, 

Mr. Patterson states: “I part from the 
Equitable with the deepest regret, and with ad- 


miration and affection for the home office of- 
cials whom I have served, and especially for that 
prince of agency chiefs, Vice-President Frank 
H. Davis,” 

This is the announcement of Vice-President 
Hart of the Penn Mutual: 

“In keeping with the expansion program of 
the Penn Mutual the company plans to build in 
the city of Chicago one of the great agencies 
Already the Penn Mutual is ably 
part of its addi- 
tional plans for Chicago it deemed it advisable 
to secure one of the five great agency builders 


of America. 
represented there, but as 


of the country. 

“Mr. Patterson was chosen because he is so 
rated by some of the leading authorities, and his 
record, in our judgment, bears out this high 
rating. He was trained under Edward A. 
Woods, of the Equitable, the greatest agency 
builder America has yet produced. He then 
built in New York, from the ground up, one of 
the most flourishing agencies in New York. 
In recognition of his achievement in New 
York he was sent to Chicago three years ago 
to become manager of the largest agency of 
the Equitable in that city, and in three years’ 
time Mr. Patterson increased the paid produc- 
tion 70 per cent, his agency last year delivering 
approximately $17,000,000. Not only did Mr. 
Patterson have his early training under Edward 
A. Woods, but his later organizing experience 
in the two greatest cities in America was under 
the tutelage of Vice-Presidents Frank H. Davis 
and Dr. John A. Stevenson of the Equitable— 
two of the greatest organization and sales ex- 
perts in the entire field of life insurance.” 


London Life Opens New Building 

Toronto, Can., February 20.—The London 
Life Insurance Company formally opened its 
new head office building in London, Ont., on 
February 15. This building, the site for which 
was acquired some years ago, and actual work 
on which started early in 1926, is thoroughly 
equipped, and is designed so as to permit of 
extensions. Sound proof plaster, an experi- 
ment in this country, and the benefits of which 
were apparent when your correspondent visited 
the structure recently, is a feature of the 
building. 

Representatives of Church and State, besides 
officials of the company, took part in the open- 
ing ceremonies. A dinner in the auditorium 
was followed by an informal reception, then by 
an inspection of the building. In the evening 
there was a social program. 


Robert E. Sweeney Honored 
The State Life Insurance Company of Indian- 
apolis, is setting aside the month of March as 
“Sweeney Month.” All business written during 
the month will be in honor of Second Vice- 
President Robert E. Sweeney. 


- 
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PRESENTS SIXTY=NINTH 
REPORT 


James A. Beha Gives Legislature 


New York Results 





ADVOCATES AMERICAN MEN TABLE 





Superintendent Favors Change in Expense 
Limits Also 


James A. Beha, Superintendent of Insurance, 
will present the sixty-ninth report of the State 
Insurance Department to the legislature this 
week. 

The report reviews the insurance field gen- 
erally from the standpoint of supervision and 
recommends certain amendments to the Insur- 
ance Law. 


There are added a financial statement of the 
department for the last fiscal year and details 
as to companies organized, admitted to or with- 
drawn, and examined or in process of liquidation 
during the past year. 


In dealing with life insurance, attention is 
called to a continuance of the marked expansion 
of recent years, the estimates of new business 
for 1927 again giving an increase over the year 
before. 


The complete 1927 figures are not yet avail- 
able, but during 1926 the companies authorized 
in New York wrote 12,732,000 policies repre- 
senting over $13,379,000,000 of insurance, and on 
January 1, 1927, had in force close to sixty-six 
billions. Of the whole amount, something over 
five billions was group insurance. If assessment 
and fraternal insurance be included, about six 
and one-half billions of risks must be added to 
the grand total. 


The old-line life business done in New York 
during 1926 was—industrial, $627,973,364 on 
1,912,152 policies; ordinary, $2,261,683,201 on 
531,200 policies. 


Superintendent Beha calls attention to the 
recommendation of previous years that the State 
be represented on boards of directors of mutual 
life insurance companies, and discusses at length 
proposed modifications of sections 96 and 97 
of the Insurance Law covering limitation of 
expenses and of total business written, retain- 
ing the principles embodied in the section but 
adapting them to meet these modern demands of 
life insurance business. He advises also, the re- 
moval of conditions which make it practically 
impossible to organize a new mutual life com- 
pany under the laws of New York. 


It is further advised that the American Men 
Ultimate Table of Mortality be allowed as a 
basis for policy valuation and a new minimum 
valuation for annuities be established. 
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Over 
Three-Quarters 
Of a Billion! 


Missouri State Life Insurance Company 
Moves Steadily Upward 


HE total insurance in force of the  $204,763,512.00—a gain of nearly 
Missouri State Life Insurance $30,000,000.00 over 1926. 








Company is now well over the three- These figures talk. There is no 
quarter billion mark. equivocation about them. They pre- | 
This expansion has been regular and sent a record of amazingly consistent 
consistent. It is due to the fundamen- and consistently amazing growth. They 
tal soundness of the Company’s financ- indicate the most gratifying vitality 
ing quite as much as to its liberal and and essential soundness. This growth 
progressive arrangements and the broad and vitality are built upon a sound 
coverage afforded by its policies—but insurance plan. ‘Their continuance is 
most of all, to its conception of service | vouchsafed by executives, employees 
to its policyholders and representatives. and underwriters of high character and 
December 31, 1917, the total of this great aggressiveness. 
Company’s insurance in force was Our expansion plans for 1928 con- 


$156,948,542.00. December 31, 1927, it template a greatly enlarged agency 
had reached $757,369,612.00. New — organization. We offer exceptional op- 
paid-for business in 1927 amounted to __ portunities to good men. Write us. 


INDIC34 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President Home Office, St. Louis 
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SUN LIFE’S BEST YEAR 





Tremendous Advances Shown by 1927 
Statement 





COMPANY TO INCREASE CAPITAL 





Par Value of Shares to Be Reduced from 
$100 to $10 

The Sun Life Assurance Company of Can- 
ada. Montreal, held its annual meeting last 
week, at which it was voted to request parlia- 
mentary action amending the charter so as to 
increase the capital of the company from $2,- 
000,000 to $5,000,000, and also to change the 
par value of its shares from $100 to $10. Three 
new directors were elected as follows: Hon- 
orable L. A. Taschereau, premier of the Prov- 
ince of Quebec; R. H. McMaster, president of 
the Steel Company of Canada and a director 
of a number of leading industries, and C. B. 
McNaught, president of Bescv, and also of 
other important corporations. 

The Sun Life experienced the best year in its 
history in 1927, and expanded its business in 
the United States very materially, having writ- 
ten therein 50 per cent more new business than 
in 1926. The company is now operating in 
thirty States and has secured licenses to operate 
in a number of other States. In his annual 
report, President T. B. Macauley showed that 
the company had made great progress last year 
in various respects. Insurance in force in- 
creased $231,500,000, now amounting to $1,487,- 
990,000. The new insurance paid for amounted 
to $328,408,000, an increase of $62,518,000. The 
total income was $102,774,000, an increase of 
nearly $24,000,000, while payments to policy- 
holders and beneficiaries in 1927 amounted to 
$42,224,000, the total of such payments since 
organization now being $300,040,000. 

The assets increased over $56,000,000 and 
at the end of 1927 amounted to $401,305,000, 
while the surplus and contingency funds, after 





T. B. MACAULEY 
President 


providing for all liabilities, including capital, 
increased nearly $13,000,000 and now amount to 
$57,780,000. Following its usual conservative 
course the company made further provision of 
$5,000.000 against possible future fluctuations in 
securities, the total amount set aside for these 
purposes now standing at $10,000,000. The sur- 
plus earned last year exceeded $38,500,000, and 
the company, as well as adding to var:ous con- 
tingent reserves, last year paid or allotted as 
profits to policyholders $11,000,000, and over 
$6,000,000 has been contingently allotted to old 
deferred dividend policies. After making these 
allocations, over $11,000,000 has been added to 
the undivided surplus, which now exceeds $45,- 
000,000. 

The Sun Life is a great international com- 
pany, operating in various parts of the world, 
and the magnificent gains made last year well 
indicate the progressive character of its ad- 
ministration. That policyholders are liberally 
treated is evident from the fact that the divi- 
dend scale for the year beginning April 1 next 
w:ll be increased, this being the eighth succes- 
sive year in which such increases have been 
made. The interest rate on dividends left with 
the company will be maintained at 5% per cent 
during the dividend year. 

President T. B. Macauley last fall completed 
the 50th year of his service with the company. 
He is one of the outstanding figures of the life 
insurance world, and the great advances made 
by his company give tangible evidence of his 
progressive spirit, as well as of the high qual- 
ity of the personnel of the company. 

Death of Charles W. Anderson 

Charles W. Anderson, who up to his retire- 
ment in 1924 had been known as the oldest gen- 
eral agent in New York, died recently at La 
Mesa, Calif. Mr. Anderson became an agent 
of the John Hancock Mutual Life shortly after 
the close of the Civil War, and in 1872 became 
general agent in New York of the State Mutual 
Life, of Worcester, Mass. The agency later 
became known as C. W. Anderson & Son and 
was only recently given up. 

Mr. Anderson was a resident of Montclair, 
N. J., for many years and was prominent in 
civic affairs there. He presented a tract of land 
in Upper Montclair to the city which is now 
known as Anderson Park. 





ArtTHUR B. Woops 
Vice-President and Actuary 
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JOHN F. ROCHE RETIRES 





Relinquishes Post as Vice-President 
and General Manager of Man- 
hattan Life 





HAD BEEN 15 YEARS WITH COMPANY 





Was Formerly Vice-President and Actuary 
of Pacific Mutual—Tribute by Presi- 
dent Lovejoy 

The retirement of John F. Roche, vice-presi- 
dent of the Manhattan Life Insurance Com- 
pany, New York, was announced last week by 
President T. E. Lovejoy. This concludes a 
connection of about 15 years’ standing, during 
which time Vice-President Roche has been gen- 
eral manager of the Manhattan Life and has 
devoted all his energies to the continued prog- 
ress of that organization. 

As a special mark of appreciation of Mr. 
Roche’s long and faithful service to the Man- 
hattan Life, the month from February 20 to 
March 20 has been set aside to give the field 
forces the opportunity to turn in a_ special 
volume of business as a testimonial to their 
appreciation of his efforts. 

In comment:ng on the retirement of Vice- 
President Roche, President Lovejoy of the Man- 
hattan Life said in part: 

Mr. Roche has always been a tireless worker 
and his heart has been centered in the well-be- 
ing of the Manhattan Life Insurance Company. 
Every thought and act of his has been one of 
loyalty to the company and its personnel. He 
has fought many battles for our agents and has 
given the best he had for the up-building of 
the company. 

Vice-President Roche joined the Manhattan 
Life as vice-president and general manager in 
1913, also becoming a member of the board of 
directors, and has been continuously identified 
with the company since that time. Prior to 
his connection with the Manhattan Life, he was 
for several years a consulting actuary. At one 
time he served in the actuarial department of 
the New York Life Insurance Company and, 
from there, went to the Pacific Mutual Life 
at San Francisco as vice-president and actuary. 
This post he reliqunished to enter the consult- 
ing actuarial field. 


Slight Increase in January Writings 


The production of new paid-for life insurance 
by American companies during January was 
2/10 of one per cent more than in January of 
1927, during which month there was an increase 
of 1.5 per cent over the corresponding month 
of 1926. Such fact is shown in a report for- 
warded to-day by the Association of Life In- 
surance Presidents to the United States De- 
partment of Commerce for official use. This 
report is an aggregate of the figures of 44 mem- 
ber companies having in force 82 per cent of 
the total insurance outstanding in United States 
legal reserve companies. 

The new paid-for business—exclusive of re- 
vivals, increases and dividend additions—of 
these companies amounted to $858,240,000 dur- 
ing January, as against $856,379,000 during Jan- 
uary of 1927. Thus there is shown a gain of 
$1,861,000. 
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Eighty-third 


Annual Statement 


New York Life 


Insurance Company 


DARWIN P. KINGSLEY, President 
346 Broadway — — New York, N. Y. 


A Purely Mutual Company. 
Incorporated under the Laws of 
the State of New York 





Founded in 1845 





HOME OFFICE BUILDING 


Now being erected on site 
of famous old Madison 
Square Garden 





1927 a PROSPEROUS YEAR 


New insurance paid for in 1927 - 


- Over $927,000,000 


Insurance owned by policy-holders on 


December 31 - - - 


Number of policies owned by them 


- Over $6,285,000,000 
. 2,381,186 





1927 PAYMENTS to POLICYHOLDERS and BENEFICIARIES 


Paid to living policy-holders - - - Over $90,500,000 
Paid to Beneficiaries in Death Claims - Over $48,500,000 


Dividends (included above) - -  - 


Over $53,000,000 


Paid policyholders and beneficiaries 


since organization -~ - 


- Over $2,640,000,000 





CREDIT and DEBIT SUMMARY on DEC. 31, 1927 


Amount of the Company’s obligations (liabilities) and the funds held to meet 
them, showing a surplus or general contingency fund of 


$115,227,812.30 


ASSETS 

Real Estate Owned and 

First Mortgage Loans on 

Farms, Homes and Busi- 

ness Property.......... $503 ,308,744 .93 
Bonds of the United States, 

Other Governments, 

States, Cities, Countries, 

Public Utilities, Rail- 

ME ecb uie eas s 628 437,285.07 
Policy Loans, Cash and 

Otieer Aaeels. .......... 269,330,791 .52 


Total Funds for me 
holders’ Protection. . . .$1,401,076,821.52 








LIABILITIES 


Reserves—ample with fu- 
ture premiums & Inter- 
est to pay all insurance 
& annuity obligations 
as they become due... . $1,215,522,705. 25 


Dividends 


payable to 
policy-holders in 1928. . 


All other Liabilities...... 
Total Liabilities......... $1,285,849,009 . 22 
General Contingency Fund 115,227,812.30 


10,440,191 .97 








OT ee $1,401 ,076,821.52 
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CANADIAN LIFE COMPANIES’ RESULTS 
FOR 1927 
Increases Shown in Every Report Thus Far 
Available 
Toronto, Can., February 20.—Reports of 
Canadian companies thus far issued show that 
their new business in 1927 was about 14 per 
cent ahead of 1926. Most of the large com- 
panies showing the most rapid growth are 
among these. Foreign business is also included. 
Every report to hand shows an advance in 
insurance in force. In new business written or 
paid for there were a few losses, mostly by 
smaller companies. The gain in business in 
force seems to have been about 60 per cent of 
the new business written, which is a better pro- 
portion than was shown in some preceding 








New Business 
6 192 


years. 

It is recognized that the year 1927 was good 
for the Canadian companies in nearly every re- 
spect. At the annual meetings the officials are 
commenting on the decline in interest rates. 
With such rapid growth in assets the lower 
rates are having a quick effect. The fact that 
securities already held show an advance in mar- 
ket values does not affect the result in the long 
run. The year 1927 was an active one in cor- 
poration financing in Canada, and the life com- 
panies bought a lot of the new securities of this 
class. They also look to mortgage loans as an 
outlet for increased funds at from 6 per cent 
to 7 per cent. 

Figures given herewith illustrate the progress 
of some of the Canadian companies: 
Insurance in Force 
926 1 




















27 

Canada Life cece cece scree ceccccccees $147,321,211 $157,179,357 $673,390,369 $769,982,182 
Contederation, Life: «..06556<ee0esee,< ee 45,076,775 50,872,295 230,747,937 258,466,184 
Excelsior Life ... 2.0000 Siaes Cac aeces 16,814,386 16,718,472 69,491,590 76,386,830 
London Life .......... covccceces coccce 73,124,109 85,581,196 251,256,595 295,905,753 
Manufacturers BMGY cnactcans cc cevuces 70,630,396 77,576,008 361,166,647 402,554,431 
TRATION EINE oan wrcsincceececcvewseece 1,489,725 2,349,875 3,316,921 5,037,621 
PRORACCIE CERO sc csiencicisyscecey deen cece 10,765,658 10,733,618 52,134,975 57,583,796 
NAGONRR ie) sasdetec ccccoeaseess cess 12,004,834 10,332,181 45,830,607 48,889,884 
Noren "Amtericat: LilGsccc oc veccucescece 32,540,819 32,090,726 152,682,243 165,684,200 
Northern Life occ cece ccc creeeccecees 8,418,068 17,042,701 33,019,528 44,821,484 
SASEACHOWED THE 2. cs ccscssccsascens 2,269,693 2,160,000 9,335,743 10,212,000 
DONCIMION LE coccvcssiccccccpectncens 4,875,200 4,293,900 21,691,538 23,571,430 
WE EASE cals Ue cole gimedcicvieuaceterats 265,889,546 328,408,000 1,256,490,116 1,487,990,000 
Rother cciriodeetoicesen de sae $425,330,874  $466,930,329 $1,904,064,693 $2,159,095,975 
691,220,420 795,338,329 3,160,554,809 3,647,085,795 


Supplement to Extracts from the Statements of Life 
Companies for 1927 


The following figures from the statements of life insurance companies, covering the year 
1927, have been compiled from returns made direct to THE SPECTATOR: 


Total Ad- Surplus to 

f mitted Assets _Policy- 

Name and Location of Company Jan.1,1928  holders* 
Abraham Lincoln Life, Springfield, III. $2,690,443 $332,944 
Atlantic Life, Richmond, Va........ Bo ae 
Bankers National, Jacksonville. ..... 341,938 140,014 
Bankers Nat'l, Jersey City, N.J..... 380,621 371,705 
California State Life, Sacramento.... 11,421,244 1,239,473 
Capitol Life Ins. Co., Denver, Col... 9,217,433 729,960 
Central Life, Fort Scott, Kans....... 2,370,856 145,018 
Continental Assur. Co., Chicago, IIl.. 8,086,589 1,324,923 
Continental Life, Toronto.......... SOIGAIS hn ctsees 
Excelsior Life, Toronto............. 13,327,153 1,157,252 
Federal Life, Chicago, Ill........... 10,420,041 475,147 


Friendly Service Soc., Minneapolis. . 29,519 









Great West Assur. Co., Canada...... 94,909,289 

Guaranty Life, Davenport, Ia j 4,500,015 343,149 
Illinoizs Life, Chicago, Ill..... ‘ 35,992,182 5,815,424 
Indianapolis Life, Indianapolis, Ind. . 7,592,481 405,629 
Judea Life Ins. Co., New York City.. 321,687 287,901 
Liberty Life, Chicago, Ill........... 635,344 $200,000 
London Life, London, Canada... 44,068,930 ........ 
Manufacturers Life, Toronto........ (i 2 3 re 
Mass. Protective Life, Worcester... .. 1,159,882 445,766 
Merchants Life, Des Moines, la..... 10,008,818 705,848 
Midland Mutual Life, Columbus, O.. 14,678,395 801,613 
Mutual Benefit, Newark, N.J....... 483,871,975 41,631,980 
Mutual Life, New York............ 861,924,534 59,843,167 
National Life, Toronto, Can......... eh | re 
National ale, Vin 2 occ ccs. sscc ss 113,617,893 6,968,737 
North American Life, Toronto....... 35,608,067 ........ 


North American Reassur., N. Y..... 


‘ i 7,122,802 2,048,300 
Pacific Mutual Life, California... ... 


132,273,479 


Peoria Life, Peoria, Ill.............. 13,302,503 878,816 
Pilot Life, Greensboro, N.C........ 10,830,934 1,806,654 
Policyholders Nat'l Life, Sioux Falls.. 208,961 25,292 
Prairie Life, Omaha, Nebr.......... 1,021,321 100,000 
Security Mut., Binghamton, N. Y.... 16,524,562 557,031 
Southern States, Atlanta, Ga........ 7,782,504 402,537 
The Travellers, Hartford, Conn...... S| 
United L. & A., Concord, N. H...... 5,479,652 820,740 
Western & Souther, Cincinnatu, 0... 78,813,079 8,707,388 
Western Union Life, Spokane, Wash.. 12,487,738 1,001,025 


Total New Total Increase 
Total Dis- Paid-for Insurance Over 
Income bursements Insurance inForce, Jan. 1, 1927 
Jan. 1, 1928 
$1,184,553 $974,885 $4,494,162 $22,228,003 —$1,390,159 
ceaeenes: “apebosea. aedgewad 148,365,887 9,840,018 
274,678 194,523 3,356,987 i eee 
410,612 33,827 a746,880 pe ere 
c561,400 
3,126,138 1,959,099 14,952,847 74,356,790 5,010,061 
a10,395,463 
2,994,171 2,376,959 13,829,620 65,207,317 26,969,652 
701,497 484,177 4,184,012 17,333,491 1,771,577 
3,164,713 1,688,795 35,029,298 100,838,767 20,286,263 
pt |. ey ara 32,778,660 2,609,648 
a34,974,866 
SU lkdinesal eames 76,386,829 6,895,239 
6,090,735 5,010,925 ¢155,000 100,514,686 18,837,259 
22,935 22,660 109,060 ow ecnanas 
Sree ene 23,902,307 75,391,761 502,544,842 45,237,263 
1,393,451 833,191 11,311,779 42,006,935 3,584,497 
6,762,031 5,189,738 24,132,080 176,093,842 2,807,137 
2,658,185 1,589,702 17,310,331 73,142,819 10,685,837 
a3,924,643 
431,352 211,857 05,862,784 ree 
408,126 317,420 01,178,000 11,245,668 1,171,044 
¢152,400 
Gisevtem wheaddec 85,581,196 295,905,753 42,215,935 
ida “Sucabenes 77,576,008 402,554,431 41,447,784 
485,252 175,142 6,154,000 16,760,559 3,286,009 
2,756,881 2,175,499 11,950,941 82,864,955 1,362,267 
3,983,321 2,394,737 16,744,405 93,721,490 9,273,528 
99,839,593 58,568,909 229,996,619 2,208,320,123 126,291,902 
192,232,743 134,225,416 503,286,774 3,762,898,499 247,543,419 
yi 34) rere 10,332,181 48,891,384 3,062,378 
24,325,620 16,519,945 73,250,800 532,739,407 33,378,094 
5,576,942 =... 2 2 eee 32,090,726 165,684,200 14,497,451 
3,101,153 1,452,726 51,124,000 126,150,500 35,944,600 
pe ere 93,363,913 667,079,906 38,543,995 
CC er Ore ae rere 148,329,755 16,278,597 
a18,632,669 
3,504,018 2,679,313 66,197,647 88,186,787 7,282,261 
213,688 187,769 2,861,500 §,501,2)1 863,830 
317,105 242,127 2,381,207 8,357,079 998,388 
4,308,448 3,121,040 21,046,408 105,552,361 5,076,504 
2,218,953 1,736,957 11,973,906 63,435,961 —1,009,238 
a45,234,707 
aris arakafseinial iw dara 1,007,602,224 4,198,968,680 346,253,741 
@12,072,891 
2,002,768 1,366,109 c79,000 51,759,146 1,756,910 
16,567,149 
31,633,749 18,336,804 6167,983,136 671,306,061 165,802,975 
3,191,821 2,083,423 c2,818,000 21,681,184 58,136,820 


a Ordinary. ceGroup. 6 Industrial. f¢Estimated. *Including Capital. 





W. H. Dallas on Long Trip 
Superintendent of Agencies W. H. Dallas of 
the A=tna Life Insurance Company left this 
week on a trip to the Pacific Coast. He will 


visit general agencies at Chicago, Kansas City, 
Los Angeles, San Francisco, Portland, Spokane, 
Seattle, Vancouver, Winnipeg, Minneapolis and 
St. Paul, returning to the home office March 26. 


II 


VOTE ON REINSURANCE 
Two-Republics Stockholders Consider Ab- 
sorption With Mississippi Valley 
St. Louts, Mo., February 16.—Stockholders 
of the Two-Republics Life Insurance Company 
met in El Paso, Texas, on February 18 to 
vote on the question of reinsuring the out- 
standing insurance with the Mississippi Valley 
Life Insurance Company of St. Louis, Mo. 

The Mississippi Valley Life interests last 
week secured control of the Two-Republics 
Life and named new officers and directors who 
are friendly to the proposition to reinsure the 
company’s business. The Mississippi Valley 
Life is said to control upwards of 51 per cent 
of the outstanding stock. 

The Two-Republics Life organized in June, 
1909, started writing insurance in February, 
1911, and now has about $12,000,000 insurance 
outstanding. It operates in Texas, Arizona and 
New Mexico and also wrote some business in 
Mexico. 

The Mississippi Valley Life was formerly the 
Kaskaskia Life. It changed its name last July 
shortly after the home offices were removed to 
St. Louis. 

The new officers named for the Two-Repub- 
lics Life are: John V. Sees, Huntington, Ind., 
president; F. A. Garesche, Madison, IIl., vice- 
president; J. D. DeBuchananna, St. Louis, Mo., 
treasurer, and H. W. Lackland, El Paso, secre- 
tary and vice-president. DeBuchananna is 
president of the Mississippi Valley Life. 


Metropolitan Life’s Magnificent Report 

The greatest insurance institution in the 
world, the Metropolitan Life Insurance Com- 
pany, of New York, has completed its state- 
ment covering 1927, and shows figures which 
are so enormous that they can scarcely be com- 
prehended. Its assets now aggregate $2,388,- 
647,636—an increase of over $280,000,000 last 
year; its unassigned funds aggregate $141,366,- 
567 after providing for all liabilities, including 
a policy reserve of $2,086,410,639 and dividends 
payable to policyholders in 1928 of $68,286,638. 
Its income in 1927 was $651,068,588, or well 
over $2,000,000 a day for each working day. 
This amount of income was $55,000,000 more 
than that in 1926. The new paid-for life in- 
surance in 1927 was $2,834,975,738, and the 
total insurance outstanding, represented by 40,- 
166,107 policies, is $14,803,785,790. In the years 
1909 to 1927 the company has expended for wel- 
fare work the huge sum of $74,314;293. Presi- 
dent Haley Fiske, Vice-President Frederick H. 
Ecker and the other officers, as well as the 
field force and the 40,000,000 policyholders of 
the company, should feel highly gratified with 
the excellent results achieved last year. 





West Coast Dividend 
At the annual meeting of stockholders of West 
Coast Life Insurance Company of San Fran- 
cisco, Calif., held February 14 a semi-annual 
dividend of 7 per cent, which is at the rate of 
14 per cent per year, was declared. This is an 
increase of 2 per cent over the previous year. 
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“It has been in this house fifty years. You 
can’t find another piece like it. This, 
ladies and gentlemen, is genuine! What 
am I offered for it? 
are going for a song. Give mea bid.”’ 


—As the auctioneer rattles on, the neigh- 
bors think of the old day: of entertainment 
and open hospitality in that house. They 
wonder how long the proud and lonely 
mistress has been fighting off the in- 


evitable. 


Hazards 


These old treasures 

















WHILE presenting our Annual Statement showing Assets of $2,388,647,636— 


2 Billion, 388 Million Dollars—representing savings and investments of 


25 million people in the United States and Canada, the Metropolitan Life Insur- 
ance Company desires to make clear what a life insurance company can do, 
what it should do and what, so far, it has been unable to do toward meeting 


what have been called the five great hazards of life: 


Death 


which may come early, 
before one’s dependents 
have been provided for. 


Accident 


always sudden and often 
causing lessened earning 
power. 


Sickness 


which may cause want as 
well as suffering. 


Dependent Old Age 


which must seek charity 
if self-support is no 
longer possible. 


Unemployment 


which may bring distress 
to others in addition to 
the one unemployed. 


* * * 


Annuities for old age, 
protection in case of 
death, accident or sick- 
ness—almost every fin- 
ancial requirement can 
now be met by insur- 
ance. Only one problem 
is still unsolved—unem- 
ployment insurance—and 


HALEY FISKE, President 








Fiscal Report to Policyholders 
for Year Ending 


December 31, 1927 


IE 5 vos sos ots os See eee $2,388,647,636.32 
Liabilities: 
peeeters Reserve...... $2,086,410,639.00 
Dividends to Policyholders 
re SS Ser $68,286,637.58 
ll other liabilities. $92,583,792.86 
Unassigned Funds..  $141,366,566.88 


$2,388,647,636.32 

Increase in Assets during 1927.. $280,643,251.02 
pone im 0927 |... ....<560ccsee $651,068,588.43 
Gain in income, 1927........... $55,472,082.55 
Paid-for Life Insurance Issued, 

Increased and Revived in 1927. $2,834,975,738.00 
Total Bonuses and Dividends to 

Policyholders from 1892 to and 

Sencimding F926. . oo. 5s ce 55 $371,918,295.48 





Life Insurance Outstanding 
Ordinary Insurance............ $7,157,922,228.00 
Industrial Insurance (premiums 

payable weekly or monthly)... $5,877,465,375.00 


Group Insurance............... $1,768,398,187.00 
Total Insurance Outstanding. . .$14,803,785,790.00 
Number of Policies in Force..... 40,166,107 


(Including 1,154,888 Group Certificates) 





Amount expended during the years 1909-1927 
inclusive for Welfare work in all Departments 
BRE. See isos kh Soe aw eee $74,314,293 








that only because legis- 
lation permitting it has 
so far been refused. The 
day must come when 
every family can and 
will plan to meet every 
one of the five great haz- 
ards so that none of its 
members will ever face 
the need of charity. 


* * * 


The United States and 
Canada pay higher wages 
than other countries. 
Nearly all their workers 
earn enough to provide 
for both present and fu- 
ture needs. If they will 
but plan ahead they may 
have in their years of re- 
tirement, not merely bare 
existence, but real com- 
fort. 

* * * 
Thousands of those inter- 
ested in life insurance have 
asked how the family in- 
come should be expended. 
Send for our Home Budget 
Booklet which tells how 
much should be spent for 
necessities — food, housing, 
clothing, fuel—and how 
much should be laid aside 
for protection. It will be 
mailed free, 





FREDERICK H. ECKER, Vice-President 


The Metropolitan Life Insurance Company is a mutual organization. It has 


no stock and no stockholders. 


Its wealth is owned solely by its Policyholders. 


























METROPOLITAN LIFE INSURANCE COMPANY --- NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance 
each year. 






“Not best because the biggest, but biggest because the best’’ 
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AETNA, LIFE ELECTIONS 
Stillman F. We8tbrook Made a Vice-Presi- 
dent—Five Qther New Officers 

At the annual el. five meeting of the board 
of directors of the Atna Life Insurance Com- 
pany, held last week, six new officers were 
elected. All presg@&t officers were re-elected. 

Stillman Foote Westbrook, formerly assistant 
treasurer of the cgffipany, becomes vice-presi- 
dent; Elton Hill wa made assistant actuary of 
the life departme ;.C. V. D. Peek, associate 
counsel of the accidgnt and liability department ; 
A. O. Rose, assistant secretary of the same de- 
partment; W. Braxton Dew, associate counsel 
of the AZtna Casualty & Surety Company; and 
George G. Quirk, assistant secretary of the 
Automobile Insurance Company. 

Mr. Westbrook was born at Ogdensburg, N. 
Y., was educated at the Ogdensburg Free 
Academy and at Williams College. Upon com- 
pleting his education, he was associated with the 
Skillings, Whitney and Barnes Lumber Com- 
pany, of Callender, Ont., and New York City 
until 1911, when the Guernsey-Westbrook Com- 
pany of Hartford was formed and Mr. West- 
brook came to this city. He was elected as- 
sistant treasurer of the A=tna Life in February, 
1926. 

He is president of the Smith-Pearsall Com- 
pany, which has lumber yards in a number of 
cities in Connecticut and Massachusetts, and is 
also a trustee of the Society for Savings, a di- 
rector of the Phoenix-State Bank and Trust 
Company, a trustee of the American School for 
the Deaf, a director of the Dunham Mills, Inc., 
a member of the park board, a trustee of the 
Horace-Bushnell Memorial Hall Corporation, 
and vice-president of the Hartford Community 
Chest. 


Old Line Life Makes Substantial Gains 

The statement of the Old Line Life Insurance 
Company of America, Milwaukee, covering the 
year 1927, shows that last year was a very pros- 
perous one for that company, and that it made 
material gains in important items of its state- 
ment. Among the advances made were the fol- 
lowing: 10 per cent in new: paid-for insurance 
written; 11 per cent in amount of life insurance 
in force at the end of the year; 16 per cent in 
its admitted assets, and 10 per cent in its in- 
come. The company closed the year with over 
$83,250,000 of life insurance in force, having 
written paid-for business exceeding $17,500,000 
last year. On December 31 last its admitted 
assets were over $11,400,000, the increase hav- 
ing been more than $1,500,000, while the income 
last year was $3,300,000. Since its formation, 
the Old Line Life Insurance Company of 
America has paid over $3,500,000 to policyhold- 
ers and their beneficiaries. The company oper- 
ates in California, Illinois, Iowa, Michigan, 
Minnesota, Ohio, Oklahoma, Oregon, Pennsyl- 
vania, South Dakota, Texas, Washington and 
Wisconsin, and offers attractive policies and 
agency openings. Rupert F. Fry is president, 
J. E. Reilly is secretary and treasurer, W. S. 
Hanley is agency secretary and H. A. Wood- 
ward is manager of the Accident and Health 
Department of the Company. 


MANHATTAN LIFE 
INCREASES BUSINESS 


New Writings $3,400,000 Larger in 
1927 


RISKS IN FORCE $80,953,701 





Company Has $19,539,790 of Resources 
and Policyholders’ Surplus of 
$758,833 

Among the outstanding features of the state- 
ment of the Manhattan Life Insurance Company, 
of New York, covering the year 1927, are an in- 
crease in the new business written of about 
$3,400,000, and an increase in the insurance in 
force of close to $4,500,000. The new business 
issued in 1927 was $12,375,557, with revivals and 
increases in addition thereto amounting to $485,- 
577. The company closed the year with insur- 
ance outstanding to the amount of $80,953,701, 
represented by 34,362 policies, yielding an aver- 
age amount per policy of about $2,350. Premi- 
um receipts in 1927 amounted to $2,284,508, the 
total income having been $3,332,947. Payments 
to policyholders amounted to $1,875,801. The 
company has frequently, in past years, paid 
policyholders in the aggregate more than it has 
received from them for premiums. Included in 
the payments to policyholders in 1927 were about 
$181,000 of dividends. 

At the end of last year the Manhattan Life 
possessed admitted assets amounting to $19,539,- 
790, while its unassigned funds and capital 
ageregated $758,833 (including $100,000 capital) 
Both of these items show moderate increases. 
Among the liabilities of the company are in- 
cluded the net policy reserve of $17,569,852 (an 
increase of over $413,000) and voluntary reserve 
funds to cover asset fluctuation, general con- 
tingencies and suspended mortality, amounting 
to $250,000. 

The resources of the company include real 
estate carried at book value, $1,250,869; first 
mortgage loans on real estate, $10,446,010; 
policy loans, $3,843,032; bonds, $2,677,536; cash, 
$563,151; accrued interest and rents, $326,825, 
and other smaller items. It is evident from this 
statement that the old Manhattan Life is 
strongly intrenched financially, and that its busi- 
ness is growing and is being conducted along 
conservative lines. For over seventy-six years 
the Manhattan Life has been transacting busi- 
ness in such an honorable manner as to have 
gained an excellent reputation, and has gradually 
expanded its field of usefulness. 

The officers of this sound and reliable institu- 
tion are: President, Thomas E. Lovejoy; vice- 
president, John F. Roche; secretary, Alfred P. 
McMurtree; assistant secretary, Harvey R. 
Halsey; comptroller, Frank D. Kirven; actuary, 
Walter N. Stanley; superintendent of claims de- 
partment, William N. Stebbins. 


Heads Great Western Insurance Company 
W. G. Tallman, former vice-president of the 
Great Western Insurance Company, of Des 
Moines, has been elected president of the com- 
pany. He succeeds the late Henry B. Hawley. 
who was the founder and first president of the 
G. C. Martin is agency supervisor. 
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company. 





BUREAU PLANS SPRING MEETINGS 
Research Body Will Convene at Kansas 
City and Hartford 

The Life Insurance Sales Research Bureau of 
Hartford is planning to hold as usual two re- 
gional meetings for its member companies dur- 
ing the spring of 1928. The first meeting will 
be in Kansas City on May 21, 22 and 23; the 
second will be in Hartford on June 11, 12 and 
13. 

These meetings are designed to consider in 
detail some of the problems facing the agency 
executives of the member companies of the 
Bureau. They are not conventions and there 
are no prepared speeches. The custom orig- 
inated two years ago when one meeting was 
held in New York and another at St. Louis. In 
1927 the eastern meeting was at Toronto and 
the western meeting was again in St. Louis. 

The first day of each meeting is designed to 
give those men who desire to play golf an op- 
portunity to meet their friends in that way. The 
business sessions begin on the second day and 
last through the afternoon of the third day. 

Discussion from the floor is one of the fea- 
tures of these meetings. Another very impor- 
tant feature is the fact that the eastern meeting 
is attended largely by the older companies in 
the United States and Canada, whereas the Kan- 
sas City meeting will be attended by the 
younger companies. In this way, the problems 
peculiar to each group of companies are dis- 
cussed in detail. 


Peoples Life Makes Advances 

That consistently progressive institution, the 
Peoples Life Insurance Company of Frankfort, 
Ind., made pleasing gains in various directions 
during the year 1927. For example, its assets 
increased over $667,000, its surplus to policy- 
holders made a substantial advance, and the in- 
surance in force was increased by nearly $1,800,- 
000. The company’s assets now aggregate 
$5,669,636, and after providing a policy reserve 
of $4,846,866 (an increase of over $600,000), 
and reserves for all other liabilities, the com- 
pany shows a surplus to policyholders of $686,- 
715. Among its resources are first mortgages 
on real estate, $4,103,122; home office building 
and other real estate, $190,946; loans to policy 
holders, $936,677; Liberty bonds, $50,000, and 
various other items. Since 1910 the assets have 
increased from $190,696 to $5,669,636, and the 
insurance in force has advanced from $2,473,960 
to $45,308,269. The company has gained an ex- 
cellent reputation by its equitable and progres- 
sive business methods. 


Mutual Trust Makes Good Gains 

In 1927 the Mutual Trust Life, of Chicago, 
wrote new paid-for business amounting to $28,- 
512,358, and closed the year with $136,730,299 
in force, thus showing a gain of $11,375,494. Its 
assets increased $2,600,000, now amounting to 
$20,185,583, and its net surplus and contingent 
reserve also advanced materially, now standing 
at $947,832. The company’s ratio of actual to 
expected mortality was but 43.9 per cent. Its 
total payments to policyholders since 1905 have 
been $12,293,520. This statement should be 
very satisfactory to all concerned. 
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Complete 


Protection 


in one Policy! 


That is the advantage of the 
““Twelve-in-One” Automobile In- 
surance policy now issued jointly 
by the “America Fore” companies 
and the Fidelity and Casualty Com- 
pany of New York through their 
Combined Automobile Depart- 
ments. Every insurable ,hazard is 
included in this policy for which 
you have been waiting. 


To ride in safety—to enjoy un- 
restrained the owning and driving 
of a car, demands complete insur- 
ance protection. 


The “Twelve-in-One” Policy , id 
provides it! ey at A \ 
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AMERICAN EAGLE FIDELITY-PHENIX 


Jhe CONTINENTAL FIRstTAMERICAN 
FIRE INSURANCE COMPANIES 
Eighty Maiden Lane, New York,NY. 


Thelidelity na @snalty Ompanyot YewYork 


92 LIBERTY ST. NEW YORK, N. Y. 


COMBINED AUTOMOBILE 
! DEPARTMENTS 


NEW YORK — CHICAGO — SAN FRANCISCO 
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ALIEN PROPERTY BILL 


Senate Approves Several Amend- 
ments 








NOW BEFORE HOUSE 





Conference Committee Expected to Iron 
Out Differences 

WASHINGTON, D. C., Feb. 21.—Several 
amendments affecting insurance claims before 
the alien property custodian are incorporated in 
the Alien Property Bill, passed by the Senate 
on February 20. The measure is now before 
the House, and will probably have to go to a 
Conference Committee for the ironing out of 
differences between the two bodies. 

Debate in the Senate brought up the San 
Francisco earthquake and fire claims and two 
opposing amendments were adopted, one of 
which would suspend the statute of limitations 
as a defense of the companies so that the claims 
of the policyholders could be reinstated in court, 
while the other would repeal a provision of the 
Winslow Act dealing with the repayment of 
property to such companies. 

Declaring that if the fifty-two million dollars 
which are to go to the insurance companies were 
withheld until all other claims had been met it 
would be possible to return all German property 
without the retention of twenty per cent as 
provided in the bill, Senator Howell of 
Nebraska, charging that the underwriters had 
made enormous profits during the war, sought 
to have adopted an amendment to subrogate the 
underwriters’ claims until all others had been 
met. Figures were submitted by Senator Smoot 
of Utah, in charge of the measure, showing that 
in fact the companies sustained a slight loss 
through their wartime operations, and the 
amendment was rejected. 


Inter-Ocean Reinsurance Makes Excellent 
Progress 

An inspection of the annual statement of the 
Inter-Ocean Reinsurance Company, of Cedar 
Rapids, Ia., as of December 31, 1927, shows that 
the company made excellent progress last year. 
It increased its assets by about $243,000; added 
about $57,000 to its unearned premium reserve, 
and increased its net surplus by about $65,000. 
The company now possesses resources amount- 
ing to $2,813,007, and has a surplus to policy- 
holders of $1,015,033, including $500,000 capital. 
Its unearned premium reserve now amounts to 
$1,518,970. The company writes fire and tor- 
nado reinsurance, both pro rata and excess, and 
has special facilities for the handling of term 
business. Richard Lord is president of the com- 
pany, other officers being J. E. Johnson and E. 
E. Pinney, vice-president; James E. Hamilton, 
treasurer, and A. S. Torgeson and Roy E. Cur- 
Tay, secretaries. 


AMERICAN RESERVE CAPITAL 
INCREASE 
Directors Recommend $100,000 Addition 
to Capital, $500,000 to Surplus 

A special meeting of stockholders of the 
American Reserve Insurance Company, of New 
York, will be held on March 7, at which time 
the directors will present a proposal to increase 
the capital stock of the company from $400,000 
to $500,000. Ten thousand shares of stock, at a 
par value of $10 per share, are to be issued and 
rights to buy at $60 per share given the stock- 
holders of record March 14. This will give 
the company an addition to surplus of $500,000. 
Payments for the new stock must be made by 
April 11. ee 
Lion Fire Organizing 

The Lion Fire Insurance Co. is in process of 
organization at New York, among its incorpo- 
rators being Wendell P. Barker, Henry E. 
Chapin, Andreas Rendtorff and G. W. Harper, 
Jr. It is to have $200,000 capital. 


Comments on Fire Insurance Growth 
(Concluded from page 3) 
the public during the year investments in stocks 
of a number of newly organized fire insurance 
companies. 

The insurance department is charged under 
Section 66 of the Insurance Law with investi- 
gation and supervision of such public offerings 
and is confident that it has discharged this re- 
sponsibility faithfully and to the great advan- 
tage of the general public. We have endeavored 
to surround these promotions with such safe- 
guards as are reasonable and necessary without 
being unduly obstructive. All literature for 
public dissemination is carefully edited and the 
so-called “promotion expense,’ which is in real- 
ity a selling commission, has been uniformly 
confined within a maximum of 10 per cent. In 
other words, it is our policy to assure the pros- 
pective investor that at least 90 per cent of his 
contribution will find its way into the treasury 
of the proposed corporation. As an additional 
precaution, we are now endeavoring to bring 
about the trusteeing of all funds collected until 
such time as final consummation of organiza- 
tion has been effected. Admittedly, these re- 
strictions may hamper professional promoters 
but that legitimate enterprise will not suffer is 
proven by the fact that several new organiza- 
tions with large initial resources have been cre- 
ated during the past year without any promo- 
tion or organization expense whatsoever. 


‘Etna Fire Makes Changes in Texas Force 

Announcement is made by the A¢tna Insur- 
ance Company and the World Fire and Marine 
Insurance Company of the appointment of J. 
A. Brackney as State agent for both companies 
for the State of Texas, succeeding former State 
Agent Edward Wright, whose resignation to 
become associated with the Industrial Insurance 
Company of Dallas, Texas, has been accepted 
with much regret. 

Further announcement is made of the appoint- 
ment of Harman Flanagan as special agent 
covering the South Texas field for the A&tna 
and World. ” 
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SUNDERLIN’S LECTURES 


Fifteen of the Series of Forty on the 
Fire Insurance Contract Now 
Printed 








EXCERPTS FROM TWO OF LATEST 





Fire Insurance Rates and Reserves Treated 
Therein 


“The Fire Insurance Rate,” a booklet of 
forty-three pages by Charles A. Sunderlin, au- 
thor of “Sunderlin’s Lectures on the Fire Insur- 
ance Contract,” has just been printed. It is 
Lecture Number 10 of the series of forty lec- 
tures. 

Treating of rate-making the author, in part, 
says: 

Rates, of course, cannot be increased arbi- 
trarily. The intricacies of rate-making are too 
closely interwoven into the warp and woof of 
our national life. Business, financial, industrial 
and political interests are concerned. The rate- 
making machine is delicate in its texture and 
complicated in its composition. Adjustments can 
only be made in keeping with the stability and 
workability of all its parts. Units of the rate- 
making machine must operate together. So, 
necessarily, to bring about an upward revision 
of rates, if that is the remedy, there should be 
the active support of the many and diversified 
interests that are individual factors in the making 
of the rate. The complexity of rate-making 
from the national viewpoint is almost incredible. 
Not only are the companies concerned with the 
satisfactory and successful solution of the prob- 
lem, but there are the Board of Fire Under- 
writers, fifty or more rating bureaus, and the 
insurance departments of forty-eight States. 
The insured, the public and legislative assem- 
blies are also important factors. How shall 
the problem be solved? 

The author then proceeds to outline what he 
believes is the proper solution. 

Schedule rating is probably given the most 
important part in the lecture. Considering the 
rationale of fire rating, the writer says: 

Schedule rating is an attempt to systematize 
and classify fire insurance rates. It is a sub- 
stitution, in a way, of scientific methods for per- 
sonal judgment rating. We do not mean to sug- 
gest, however, that schedule rating is scientific 
or that personal judgment is relinquished. 
Scientific rating, if such a thing were possible, 
might or might not be worth while ; but the use 
of scientific methods in arriving at the rate is 
eminently desirable. Judgment rating alone is 
a crudity ; it is obsolete. But the use of judg- 
ment in rating is indispensable. Grading or 
rating by experience tables alone apparently is 
the practical application, of systematic and scien- 
tific methods to fire rating. But cold figures in 
themselves can never be an adequate substitute 
for collective personal judgment. 
Classifications, experience tables, personal judg- 
ment are each and all indispensable factors in 
the making of a satisfactory rate. The rationale 
in the making of the rate, then, is not altogether 
analytic; it is a happy combination and use of 
classifications, experience tables and collective 
personal judgment for realizing an equitable, 
satisfactory and workable rate. 


(Continued on page 21) 
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BANISHING INSECURITY ||| 52arty Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 


History of Insurance from Earliest Days, Bonds and Stocks (Market Value)............. $7,465,665 .00 
lan tenaiianl £ Which Makes Fi ROA S MOO ios 0c 0 aistacirnio ato asnes oie heen 30,000 .00 
the Circulation o 1c akes Hine 7 Interest on Investments.............. . a 
Insurance Institutional Advertisin SBN 10 AK ON OMICER 0 5c aces 0d oie eelesiclnet ,199,252. 
8 Premiums in Course of Collection.............. 399,390 .22 
BY HARRY CHASE BREARLEY Deposit with Workmen’s Compensation Board, 
PrOvVinice Gl ManitOe x... 6.é:0.0:< 6.6. o:0:0 6.0 0:56:0-516 2,444.91 
Insurance, the need of it, the recognition of that caitlin $9,198,417 .93 
need by the public, and the growth of that recog- Net Special Reserve for all Liabilities.......... $5,894,895 .79 
nition, traced from early days down to today, are Unearned Premiums...............-.ss00000- 611,616.08 
so clearly and so interestingly set forth, that the Reserve for Taxes and Expenses............... 39,554 .69 
reader proceeds from cover to cover of this booklet Unabsorbed Premium Refund declared (Not paid) _ 42,351.37 
without pause. REE ME SIE ISLAR so 6-26.50. cen eveibie. 019. eco sie sleet 2,610,000 .00 
$9,198,417 .93 
Here is a booklet which does not contain one Unabsorbed Premiums Returned to Policyholders 
sentence that would cause the reader to feel that an (in cash) REE 6 alin ow a wee wie 6:66 4:86-e: Ravel aLeere eee $8,000,000 .00 
attempt was being made to sell him on any form of Fundamentally Right Economically Operated 
insurance, yet the story is so presented that he can- Financially Sound 


not fail to be impressed with the value of insurance 


protection and the sales-resistance in every case is HENRY W. IVES & COMPANY 


correspondingly broken down. This offers the 75 FULTON STREET NEW YORK 
highest type of insurance publicity obtainable. UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
Sasi thinks Oh enate FOR EXCESS AND REINSURANCE 
i i OUR FACILITIES 
ons =. ' = — =. :; . peo Tee Lae Baantnetine and or Excess for Automobiles, General and 
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Underwriting Results in 1927 
Below are presented the underwriting income 
earned and the net profit or loss from under- 
writing in 1927, of a number of fire insurance 
companies which earned $1,000,000 or more of 


underwriting income last year: 
Underwrit’g Underwrit’g 


Inéome Profit (+) 

Name and Location of Co. Earned or Loss (—) 
Mitna, VATE vcescccwess $26,919,712 +$1,420,476 
Agricultural, Watertown .... 5,949,150 +144,789 
Amer. Alliance, N. Y....... 1,540,996 +312,736 
Amer. Hagle, Ni View ccscccc 5,903,613 + 341,603 
Amer. and For., N. Y...... 1,212,566 +208,531 
Amer. Automobile, St. Louis 7,043,416 +252,029 
American, Newark ........ 13,570,975 + 647,496 
Atlas Assurance, London.... 4,066,844 —419,202 
Bankers and Shippers, N. Y. 3,511,165 +128,791 
Boston, Hestot .. 2 divcecee 7,187,454 +105,500 
Buffalo, Batale ...06 8 iccs.ee 1,825,657 +19,613 
British America, Toronto.... 1,825,497 +173,017 
California, San Francisco... 2,715,939 +72,143 
Camden Fire, Camden, N. J. 5,263,643 +300,553 
City of New York, N. Y..:. 2,986,624 +208,670 
Commerce, Glens Falls, N. Y. 1,375,918 —20,378 
Commercial Union, London.. 10,874,077. -+1,226,572 
Com. Union Fire, N. Y..... 1,506,857 +239,760 
Commonwealth, N. Y....... 2,981,351 +8,526 
Continental, Winiccceuse 25,810,720 +2,385,686 
Dubuque Fire and Marine, 

MBC Me os oo osc. pcice 1,936,853 —41,354 
Fideilty-Phenix Fire, N. Y... 20,805,965 +667,101 
Fire Association, Phila...... 9,956,019 —138,028 
Firemans Fund, San Fran.. 20,174,313 +465,698 
Franklin Fire, Phila........ 4,550,975 +223,416 
Glens Falls, Glens Falls, N.Y. 8,287,715 —29,845 
Globe & Rutgers, N. Y...... 28,562,246 —989,235 
Great American, N. Y...... 19,462,480 +758,619 
Hanover Fire, N. Y........ 4,831,794 +293,978 
Hone: Ny. Wick cscseesasicce 46,204,083 +1,395,725 
Lumber Mutual, Boston.... 1,140,51 +460,124 
Mercantsie, No. Yc a ccccscss »034,269 +143,426 
Merchants Fire, N. Y...... 3,697,528 +390,089 
Merchants, Providence ..... 1,056,579 —106,497 
Millers Mutual, Alton....... 1,268,569 +476,461 
Nat. Reserve, Dubuque, Ia... 1,238,754 —168,762 
New Hampshire, Manchester 5,368,538 +289,284 
North Brit. & Merc., London 8,957,102 +577,771 
Noster, DE Wesco ecscceue 3,431,210 +371,888 
North River, Ni ¥i.6cccccss 10,618,765 +545,154 
Northwestern Nat., Milw.... 4,973,459 +492,265 
Pace Bite, Ne Y oo s.< cccecss ,370,028 +131,941 
Palatine, London .......... 2,403,426 523,797 
Penn. Bite... Pastis c-cacwenss 6,188,370 342,843 
pee, WES ac catered sa siele 66,470 + 836,982 

epublic of Texas, Dallas... 1,536,77 +197,742 
Richmond, N. Y...ccesc00% 455,773 +42,290 
Royal, Livernool. ...60668ess 13,858,973 +-1,182,614 
Skandia, Stockholm ........ 1,427,20 +191,246 
Sun Ins. Office, London..... 4,693,367 +435,559 
Svea Fire & L., Gothenburg. 1,631,768 +35,419 
Travelers Fire, Hartford.... 7,116,706 —433,835 
Union Assur., London...... 1,958,907 +148,508 
Union Fire, Paris.......0+; 1,316,769 —48,192 
United States Fire, N. Y... 15,112,435 +644,499 
Westchester Fire, N. Y.... 7,483,827 38,679 
Western Assur., Toronto.... 2,748,518 +249,993 


Joins 0. Edwin Barnes 

O. Edwin Barnes, Inc., Brooklyn insurance 
agents, announce that Thomas A. Dugan has 
joined their office staff, acting in the capacity 
of assistant counterman. 

Mr. Dugan has had considerable experience 
in company and agency work, having been con- 
nected with the National Liberty Insurance 
Company, and C. H. Bainbridge Corp. 
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STATE FUND REVIVAL 





Insurance on Michigan State 
Property to Be Written 


Fire 





APPRAISALS BEING MADE 





Governor Green’s Wishes Being Carried 
Out Despite Lack of Legislative Action 
LANSING, Micu., February 16.—State prop- 

erty is being appraised and listed with the in- 
surance department preparatory to reinstating 
the State fire fund next July 1 in accordance 
with the wish of Governor Fred W. Green. 
Appraisal was being made during the past week, 
it was said, of the State capitol and State office 
building here, both of which have had no in- 
surance coverage since the fire fund was aban- 
doned in 1921. Appraisals of many buildings 
owned by the various State institutions and de- 
partments are already on file, according to Hor- 
ace B. Corell, deputy commissioner, who has 
been handling the preparatory work. 

While the State fire fund at one time con- 
tained upwards of half a million dollars it now 
amounts to around $40,000, according to re- 
ports from the auditor general. Serious fire 
losses following the abandonment of the fund 
by administrative board action and transfers of 
considerable sums from the fire fund to the gen- 
eral fund almost completely depleted the 
former. In order to revive the fund now, it 
will be necessary for the State board to with- 
hold from the various institutions participating 
portions of their budget allowances as no specific 
appropriations were made by the last legislature 
to cover the fire fund contributions. The ad- 
ministrative board’s power is said to be of suffi- 
cient scope to accomplish this without legal dif- 
ficulty but it is altogether probable that the in- 
stitutions which had been planning for full pay- 
ment of their respective budgets will go “into 
the red” slightly and provision will have to 
made by the next legislature to take care of 
the deficits by means of a deficiency bill. 

In addition to obtaining appraisals of State 
property to go under the fund July 1, some of 
the risks are being re-rated or, if new construc- 
tion, are being rated for the first time. In this 
work, the State i$ obtaining the co-operation of 
the Michigan Inspection Bureau, thus saving the 
State the trouble of sending its own raters 
around to inspect every risk. The Bureau is 
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Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


said to have a number of ratings already in its 
files made when privately operated concessions 
insured their stocks in some of the State 
buildings. 

The fund was a going enterprise from 1913 
up until 1921 and it is now claimed by admin- 
istration leaders that it was a most successful 
venture in State insurance. The last admin- 
istration abandoned it, however, on the ground 
that it was accomplishing nothing that would 
not be accomplished without separate provision 
being made for it as payments, it was claimed, 
could as well be made from the general fund 
in event of fire losses affecting State property. 
At that time several of the institutions and de- 
partments were permitted by the State board 
to secure coverage with private carriers and a 
number of these contracts have been renewed. 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Riot & Civil Commotion 
Inland Marine - Parcel Post 
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MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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NORTHERN LIGHTS 
<F* ofr PROTECTION 
























Sturdiness and 
Steadiness are Beacon 
Lights for 
Helpfulness 


“Norther Assurance Co, Ltd.of London. 
i 80 John St. New York. 
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Insurance Directories 


Helping Agents Meet wi 





*Greater New York Tennessee 
54.8 +New York State North Carolina 
New Competition rect mj a 
USINESS is in a constant state of flUxX— - Kentucky Virginia 
undergoing changes daily. There is new Texas 


competition ever to be met. Insurance is no 
exception. You have to bring into your selling 
fresh ideas, new methods of approach in order to 
grow and to increase your income. 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 















The Home Office of the United States Fidelity the territory covered, with address, list of com- 
and Guaranty Company recognizes the existence panies represented, etc. 
of these factors and co-operates with its agents , 
in meeting them. Many new features are included that will be found 

UNITED STATES FIDELITY ean 

AND GU ARANTY Price of each $5.00 Postpaid 
COMPANY THE INSURANCE FIELD COMPANY 
Home Office: BALTIMORE, MARYLAND Incorporated 
>. O. BOX 617 LOUISVILLE, KY. 





Over $155,000,000 Paid in Claims 
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EXPLAINS PURPOSE OF DALLAS 
OFFICE 
Paul L. Haid Writes Agents of America 
Fore Group 

A very definite statement on the subject of 
branch offices is made by the America Fore 
Group, which consists of the American Eagle, 
the Continental, Fidelity-Phenix, and First 
American, all of New York, in the letter of 
Paul L. Haid, president, to the agents in Texas, 
Arkansas, Louisiana and Mississippi, in which 
the agents in these four States are notified of 
the opening of the home office branch at Dallas, 
Texas. 

Extracts from this letter, quoted below, show 
very definitely that the America Fore companies 
do not intend to launch a branch office system 
in opposition to the present agency system, but 
rather, they definitely affirm their spirit of co- 
operation with the agency system which they 
have always shown heretofore. The letter 
states : 

“For the purpose of placing our home office 
facilities in the great Southwest closer to the 
source of production—our agents—and in order 
more quickly and efficiently to handle their 
business, we are opening a branch of our home 
office at Dallas, Texas. 

“Secretary O. F. Grover, who is now in 
charge of this territory and has had many 
years’ experience in the handling of its busi- 
ness and problems, will be in charge. 

“This is not a branch office in the usual mean- 
ing of the term. It is not a production branch; 
no business will be written over a counter. Our 
pledge to you that we believe in and uphold the 
American Agency System remains unchanged. 
In so far as you are concerned, it is actually 
our home office placed in the heart of the terri- 
tory it serves. 

“We are determined to make our organiza- 
tion the leaders in premium income in the fire 
insurance business, as they are now the leaders 
in financial strength. 


INSURE IN APRIL 
CAMPAIGN 





Agents’ Associations May Take Up 
Work 





COMPANIES NOT INTERESTED 





Illinois, Indiana, Michigan and Ohio May 
Join in Continuing Scheme 

Cuicaoo, Itt., February 16.—A movement un- 
der which the agents’ associations of Illinois, 
Indiana, Michigan and Ohio, would take over 
and conduct the “Insure in April” campaign 
which was held so successfully last year in the 
interest of automobile insurance but which was 
vetoed this year by the casualty companies, has 
been started by W. H. Bruner of South Bend, 
president of the Indiana Association of Insur- 
ance Agents. A conference of the officers of 
the agents’ associations of the four States, the 
area in the district of D. J. O’Keefe of De- 
troit, vice-president of the National Association, 
will be held here Friday. 

The drive last year was conducted under the 
auspices of the Casualty Information Clearing 
House in the first three States named to elim- 
inate the need for compulsory automobile in- 
surance by insuring the motorist and to combat 
mutual and reciprocal competition. The Clear- 
ing House furnished advertising copy to be run 
in the local newspapers and the agents in the 
various towns, jointly paid the bill. Then too, 
the agents took advantage of the preparatory 
campaign to conduct regional meetings and many 
new members were enrolled and local boards 
were formed. 

Mr. Bruner in a letter to James M. New- 
burger, president of the Illinois Association says, 
“We recently learned that the campaign would 
not be promulgated this year by the companies 
inasmuch as they thought it was too expen- 
sive. 








Your client knows 
what he is getting when you 
place his insurance in the FIRE- 
MAN’S FUND. A satisfied client is 
an agent’s most valuable asset. 





ASK ANY FIREMAN'S FUND AGENT ANYWHERE 
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MADE VICE-PRESIDENT OF EXCELSIOR 
James L. Case Made Officer of Syracuse 
Company 
James L. Case, prominent local agent of Nor- 
wich, Conn., former president of the National 
Association of Insurance Agents, has been 
elected a vice-president of the Excelsior Fire 


Insurance Company, of Syracuse. Charles H. 
Watkins, of Boston, and Edwin J. Cole, of 
Fall River, Mass., were added to the board of 
directors, which is composed largely of local 
agents. Mr. Case had been a director for some 
time, Frederic V. Bruns, prominent local agent 
of Syracuse, continues as president of the com- 
pany. 

Christian Iverson, former special agent of 
the Insurance Company of North America, has 
been appointed to take charge of development 
in New York State. James T. Moriarty was 
promoted to be general agent in charge of 
agency development. 


Premiums in New York City 
Below are presented New York city fire pre- 
miums (Manhattan and the Bronx) of com- 
panies receiving $100,000 or more of prem‘ums 
during the last half of 1927, together with pre- 
miums for the corresponding period in 1926: 





Name and Location of Co. 1927 1926 
Ati THAD Gc ccececcaseus $253,690 ‘$276,959 
American Alliance, N. Y........ 111,866 104,832 
American Eagle, N. Y.......... 165,696 151,229 
American Equitable Assur., N. Y. 214,810 180,480 
American, Newark, N. J........ 122,626 112,903 
Automobile, Hartford .......... 218,814 283,299 
Buffalo Ins. Co., Buffalo........ 106,380 83,684 
City of New York, N. Y........ 211,654 172,236 
Commercial Union, N. Y........ 182,288 248,461 
Concordia Fire, Milwaukee...... 153,715 156,317 
Caritesetal IN. (Se cawacecccccaes 415,381 447,292 
Bidelity-Phene:, B. Soecccecccse 222,231 254,425 
Fire Association, Phila.......... 109,524 113,720 
Firemens of Newark, Newark... 122,470 131,291 
Franklin: Fire, PRG. .ccccsascee 102,970 103,317 
Girard F. & Ma, Pititec oc iccccs 106,062 87,370 
Glens Falls, Glens Falls......... 146,773 107,038 
Globe & Rutgers, N. Vie. ccccsscs 291,279 278,814 
Great American, N. Y¥...ccccsee 610,878 672,596 
Hartford Fire, Hartford......... 193,683 175,481 
Home Insurance Co., N. Y...... 637,165 687,382 
Importers & Exporters, N. Y..... 107,568 107,810 
Ins. Co. GFN. Bo Petiiess cccces 336,694 326,047 
Knickerbocker Ins. Co., N. Y.... 117,247 81,108 
L. & L. & Globe, Liverpool...... 236,370 230,828 
London Assurance, London...... 130,256 136,904 
London & Lancashire, London... 291,427 255,335 
National Fire, Hartford 245,685 
National Liberty, N. Y 153,034 
Wingate Fite, Wait ccccccacavass 5 237,667 
No. Brit. & Mercantile, London.. 201,674 232,341 
Notth Rivets Nac¥ c.ccssticcce caus 401,520 401,774 
Northwestern Nat., Milwaukee... 112,098 84,075 
Owiewt,, Sisstloedh 6 iii cccccccasies 105,044 99,525 
Peoples National, N. Y......... 132,914 117,774 
ye ee Se eee 156,295 154,570 
Proenint, Lond. .cscccceccssas 168,901 146,864 
Phoenix Fire, Hartford......... 139,838 126,324 
Queen of America, N. Y........ 128,662 127,471 
NONE, RACHID 6 6ccedavdsacans 192,707 216,547 
Springfield F. & M., Springfield.. 130,713 118,016 
Se Paul F. & Mi, St Fathecccce 131,217 136,397 
Sun Ins. Office, London......... 182,020 212,084 
United States Fire, N. Y....... 419,027 450,912 
Wetchester, Ni SW cccccsedscaecs 119,294 129,661 


T. W. Posthill Wins Promotion 

Announcement is made by the A<tna Insur- 
ance Company that T. W. Posthill, service 
engineer for the Etna Fire Insurance Com- 
pany and the World Fire and Marine Insurance 
Company in New York State, will be pro- 
moted as of March 1 to the position of State 
agent for the World Fire and Marine Insurance 
Company covering the whole of New York 
State except New York city and the suburban 
territory. 
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Let Remington Rand Fit Equipment to Your Needs 


EMINGTON Rand equipment embraces every 
need of your office. All the years of experience 
of all the affiliated companies of this great organi- 
zation go into the office devices and systems that 
Remington Rand brings to you. 
But you get far more than equipment when you 
call on Remington Rand. You get equipment fitted 
to your needs, by a company capable of assuming 


responsibility and guaranteeing results. One hundred 
and ten trained research engineers, fifteen thousand 
skilled workers in twenty-eight factories, four 
thousand sales representatives, are back of every 
responsibility the Remington Rand man assumes. 
Remington Rand service is available in your city, 


as near as your telephone. Remington Rand Busi- 


ness Service Inc., 374 Broadway, New York. 


Library Bureau Filing and Indexing Service is an extremely important part of 
Remington Rand’s contribution to business. Years of experience, in thousands of busi- 
nesses of every description, are back of the work of every Library Bureau Service worker. 


Remington Rand 


BUSINESS SERVICE unc 


REMINGTON - KARDEX - 


RAND - SAFE-CABINET 


DALTON: POWERS > KALAMAZOO 


BAKER-VAWTER - 
LIBRARY BUREAU 


LINE-A-TIME 
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Coroner’s Jury Recommends Sprinklers 


A verdict of accidental death to which was 
attached a rider that “all such buildings be 
equipped with automatic sprinklers.” 

This was the finding of the coroner’s jury 
after an exhaustive investigation into the death 
of 52 persons who perished in December when 
fre made an ash heap of the Hospice St. 
Charles, an orphanage belonging to the Grey 
Nuns at Quebec, Canada. The property loss 
alone was a quarter of a million dollars; but 
it was the tragic fate of more than half a hun- 
dred people, most of them children, which 
prompted newspapers all over the country to 
broadcast news of the fire beneath bold head- 
lines. a 

Apparently it takes a calamity or a catas- 
trophe of such a character to arouse public 
officials and property owners who are in any 
way responsible for safety of life where people 
congregate in large numbers. Nor will the vic- 
tims of the Quebec holocaust have died in vain 
if the recommendation of the coroner’s jury re- 
sults in the early installation of automatic 
sprinklers in “all such buildings” before the 
Fire Fiend converts some other school, hotel, 
hospital or asylum into a fiery furnace. 

Automatic sprinklers, of course, are the surest 
and safest protection against fire. Their effi- 
ciency has been demonstrated so often and so 
convincingly that merchants and manufacturers 
no longer question the fact that they save both 
premiums and properties. But sprinklers save 
lives also; and therein lies an opportunity that 
can be seized upon by the wide-awake agent in 
any community. 

Somewhere nearby there is an orphanage, a 
home for old people, a hospital, an asylum, a 
boarding school, college, library, or museum 
which still lacks the superior protection of auto- 
matic sprinklers. Such institutions usually are 
controlled by trustees or a board of directors 
made up of business men from many walks 
of life. But “what is everybody’s job is no- 
body’s responsibility”; hence the majority of 
these trustees and directors (despite the fact 
that they are keen executives and wouldn’t 
think of running their own plants without auto- 
matic sprinkler protection) have neglected “do- 
ing for others as they have done for them- 
selves.” 

Many local agents have been smart enough to 
appreciate that this is true, and are making the 
most of it. They are able to approach the pros- 
pect from a service standpoint, rather than as 
a salesman, because sprinkler manufacturers and 
finance companies have worked out a plan 
whereby installations in larger risks can be pa‘d 
for largely out of premium savings. The argu- 
ment is purely humanitarian, with the agent tell- 
ing the prospect: 

“Fire is a deadly and contagious enemy. Like 
smallpox, it is liable to break out anywhere, 
and I am just as much interested in curbing an 
outbreak of fire as I would be in quarantining 
smallpox. Automatic sprinkler protection is 
the surest safeguard, and I can get such a sys- 
tem installed in such-and-such a risk by adding 
only a small sum to your protective costs.” 

Now is the time to pick out the unimproved 
properties in your particular community and 


tell them this. Just as the merchant sells um- 
brellas when it rains, and agents push the sale 
of windstorm insurance following a tornado, so 
should the installation of automatic sprinklers 
be urged in the wake of such disasters as the 
Quebec fire. 

The recommendation of the coroner’s jury is 
well worth quoting to the prospect; and in the 
same vein, the agent should remember that a 
committee of the Cleveland Chamber of Com- 
merce, following the Collinwood School catas- 
trophe in which two teachers and 173 children 
were burned to death, included in their report 
the conclusion that: “An automatic sprinkler 
system in the basement would have prevented 
the fire from reaching the first floor and not a 
life would have been sacrificed.” 


Sunderlin’s Lectures 
(Concluded from page 15) 
The lecture is divided into five parts, as fol- 
lows: 
(1) The Fire Insurance Rate, its purposes, 
proper adjustment and realization. 
(2) Schedule Rating; (a) Rationale; (bd) 
Classifications; (c) Preferred Classes; (d) 
Moral Hazard; (e) Is the Rate a Tax?; (f) 


Schedule Rating Systems; (1) Universal Mer- 
cantile Schedule; (2) Analytic System; (3) 
Experience Rating Schedule; (4) L. & L. Rat- 
ing System. 

(3) Development of Schedule Rating. 

(4) Rate-Making Laws. 

(5) New York Fire Insurance Laws. 


FirE INSURANCE RESERVE 


The lecture by Charles A. Sunderlin on the 
subject “Fire Insurance Reserve,” which is the 
eleventh of the series of forty lectures embrac- 
ing “Sunderlin’s Lectures on the Fire Insurance 
Contract,” for which The Spectator Company 
are sole selling agents, is just off the press. 

The lecture contains a great deal of desirable 
information relative to the financial conduct of 
fire insurance companies which, perhaps, is little 
known or understood by the average fire insur- 
ance representative. 


Concerning the principle involved in the Fire 
Insurance Reserve, the writer, in part, says: 


On principle, capital investment should be 
safeguarded. Safety, in other words, is essen- 
tial in the making of any property investment; 
but unless the risk is insured, the element of 
safety is lacking. The security of the insured, 
however, is something more than the policy 
itself; it is the company capital, surplus and 
reserve. 
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ASSETS 

Bonds (market value).$1,126,902.85 
First mortgage loans 
on real estate...... 
Collateral loans and 
StS hs as vet ees 
Cash in banks........ 
Accrued interest..... 


1,015,020. 00 


12,550.00 
155,219.30 
52,783 .63 


Due from insurance 
companies......... 227,351.99 
Premium notes (ad- 
i ee ees 126,284.18 


Real Estate......... 96,894.74 





Admitted Assets. ....$2,813,006.69 





REINSURANCE 


Pro Rata or Excess 


Special facilities for 
handling term business 


INTER-OCEAN REINSURANCE COMPANY 


Cedar Rapids, Iowa 
Condition December 31, 1927 


Tornado 


LIABILITIES 


Unearned premiums. . $1,518,969. 60 
Fire & allied lines. 1,392,685.42 
Premium note (ad- 


VaMNCe) .cccces 126,284.18 
Reserve for losses.... 162,149.67 
Reserve for taxes..... 44,731.01 
Funds held under 
treaties...... 21,277.58 


All other liabilities.... 50,846.14 





$1,797,974. 00 
Capital $500,000.00 
Surplus 515,032.69 
Policyholders’ surplus. 1,015,032.69 





Se Prereerere $2,813,006 . 69 
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THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 

















Over thirty years’ service to 
agents and policyholders reflect a 
picture of mutual satisfaction. 


CONTINENTAL CASUALTY CO. 


H. G. B. ALEXANDER, President 
CHICAGO 


Casualty Insurance Surety Bonds 

















Address Home Office For Agency Connection 


m= FTAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 








for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 





GreatAmerican 
Insurance Company 


cc = NewHork = oz 


Company 


¥ 





Compan 
iti INCORPORATED - 1872 


STATEMENT JANUARY 1. 1927 


$12.500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.110,445.67 


NET SURPLUS 


17.628,138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


LOSSES PAID POLICY HOLDERS 


$185,174,967.15 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, III. 
Cc. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Sireet, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 

















Equitable Life and Casualty Insurance Company 
OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in IIlinois, Kentucky, 
California, Colorado, Oklahoma and Indiana, 


360 North Michigan Ave., Chicago, Illinois 




















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. MCEACHERN, 2nd Vice-Presidentcr 
I. M. SHEFFIELD, Seetary 














COLORED RISKS 


Brokers and others having Surplus business to place 
will find Prompt and Efficient Service Given by 


NORTHEASTERN LIFE INSURANCE COMPANY 
HOME OFFICE: NEWARK, N. J. 
7 Nelson Place—Phone Mulberry 1822 





Capital $100,000 
Disability 


Participating 
Double Indemnity 
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COMPANIES RENEW MISSOURI RATE FIGHT 


Supreme Court Decision Does Not Involve Fundamental Principle 


With the filing of individual petitions by 148 
fire insurance companies doing business in the 
State of Missouri restraining Superintendent 
Hyde of that State from enforcing the Missouri 
rate law and the Missouri rate reduction, it is 
apparent that the fight has just begun and that 
the companies have no intention of giving up 
the ghost because they stumbled over first ob- 
stacle. This is the logical course for the com- 
panies to pursue following the refusal of the 
Supreme Court of the United States to pass on 
the rate reduction order. The Court, in holding 
that it could not take action on the combined 
figures of the companies and that no federal 
question had so far been propounded in the 
suit, said: 

“The complainant d’d not allege any facts 
to show that the reduced rates were confiscatory 
as to any company. The court was not called 
upon to determine whether the order would 
operate to deprive any company of its property 
without due process of law. It treated the suit 
as one to obtain the review provided for by 
section 6284. The petitioners are competitors 
and each carries on business for itself. While 
they may by joint action pursue the remedy 
given by Section 6284, it does not follow that 
the constitution safeguards aggregate profits 
sufficient to constitute just compensation for all 
the companies. The complaint fails to show 
any joint interest or right in or to the business 
covered by the rates or the protection sought to 
be invoked. And it fails to show that the busi- 
ness in Missouri of each is so well and eco- 
nomically organized and carried on that the 
petitioners are entitled, as of right protected 
by the constitution, to have premiums amounting 
in the aggregate enough to yield a reasonable 
return or profit to the companies. Assuming 
that, upon any state of facts, the petitioners 
would be entitled jointly to have such protec- 
tion, and as to that no opinion is expressed, it 
is enough to say that the facts brought forward 
in this case are not sufficient to raise the ques- 
tion whether the State law or the superintend- 
ent’s finding of facts or his order is repugnant 


and Companies File New Suit 


to the due process clause of the Fourteenth 
amendment. No federal question is presented.” 

From the above decision it is evident that the 
fundamental issue of whether or not the in- 
clusion of the investment yield in the calculation 
of the fire insurance rate is sound and equitable 
has not been passed upon by the Supreme Court. 
It cannot be rightfully held that the court has 
endorsed the tactics of Superintendent Hyde or 
lent its weight to the Missouri method of mak- 
ing rates. It has merely stated that the suit, in 
its present form, does not involve any point 
with which the Supreme Court is concerned. 
The decision is purely technical and does not, 
in any sense, write “finis” to the original action. 

There is yet to be a test of an individual com- 
pany, showing, by actual figures, an unsatis- 
factory experience on its Missouri business, and 
consequent proof that the reduced rate demanded 
by Missouri was confiscatory and prohibitive 
of “just compensation.” It is not unlikely that 
on the presentation of such specific evidence the 
courts will take a different view of the matter. 
The Supreme Court itself has stated in its de- 
cision that “the facts relied on to restrain the 
enforcement of rates prescribed under the sanc- 
tion of State law must be specifically set forth 
and through them it must clearly appear that 
the rates would necessarily deny to the plaintiff 
just compensation and deprive it of its property 
without due process of law.” It seems that in 
this clause the court points a way for the com- 
panies to invoke constitutional protection. 

In granting the recent order restraining 
Missouri from enforcing its rate law, the Fed- 
eral court held that from the allegations con- 
tained in the petitions, immediate and irrepar- 
able injury would result to the plaintiffs unless 
a temporary restraining order was issued with- 
out notice. It was pointed out that if one of 


the petitioning companies should comply with 
the rate reduction order and that in a later de- 
cision the courts should hold the rates con- 
fiscatory or their promulgation illegal in any 
other respect, it would be impossible for the 
plaintiff to recover from the insurers the pre- 
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miums representing the difference between the 
rates collected and the rates which the company 
is legally entitled to charge. The cost of col- 
lection, it was brought out, would exceed the 
amounts involved, which are individually small. 
The order was issued without notice, the court 
holding that in the event of the insurance de- 
partment receiving advance notice of the re- 
straining order, it would be in a position to en- 
force the reduction order, file suits on the sev- 
eral points involved and revoke the licenses of 
the companies on the ground that they were not 
complying with the reduction orders. The re- 
straining order, therefore, prohibits the im- 
mediate distribution of the 10 per cent of thé 
premiums which the Missouri Department has 
ordered returned. It also restra’ns Superintend- 
ent Hyde and Attorney General Gentry from 
revoking the licenses of any of the 148 com- 
plainant companies or the licenses of any of 
their agents or representatives and from refus- 
ing the renewal of licenses on the grounds of 
violating the rating law or the rate reduction 
order. In the event of a final decision in their 
favor the companies will never have to return 
a percentage of the premiums collected. 


The new suits filed by the companies establish 
ground for Federal action and propose a con- 
stitutional question. They claim that the suit 
has its origins under the Constitution of the 
United States because the rate reduction order 
is a violation of the first section of the Four- 
teenth amendment in that the plaintiff is de- 
prived of equal protection within the laws, and 
of its property and liberty without due process 
of law. The suits review the whole case and 
discuss the methods of insurance supervision in 
Missouri. Actual figures are given by the com- 
panies to show that the rate reduction orders 
are unjustifiable. It appears that the experi- 
ence gained from the previous suit has been 
used to good advantage by the companies and 
that the new briefs are so turned as to bring 
the case clearly within the jurisdiction of the 
United States Supreme Court. 
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BEACON FIRE INSURANCE COMPANY 
New York, N. Y. 

New Reinsurance Company Organizing 

A company which will transact a fire re- 
insurance business is being organized in New 
York. The new company will be known as the 
Beacon Fire Insurance Company and will be 
capitalized at $200,000, with a surplus of $300,- 
000. The shares will have a par value of $25 
and will be sold at $62.50. The resources of 
the company will be increased shortly and in 
order to qualify under the New York law the 
company will endeavor to establish a capital of 
$2,000,000, with a surplus of $3,000,000. 

William C. Schiede is identified with the or- 
ganization of the company which, though located 
at 1 Liberty street, New York, will conduct its 
underwriting from Hartford. 


FIRST NATIONAL MUTUAL FIRE 
INSURANCE COMPANY 
Bloomington, III. 

Farm Mutual Organizing 
A new company, known as the First National 
Mutual Fire Insurance Company, has been 
licensed by the Illinois Department. The com- 
pany is located at Bloomington, IIl., and H. P. 
Gardner of that city is president. F. J. James 
is secretary. It is thought that the company 

will specialize in farm business. 


JEFFERSON FIRE INSURANCE COM- 
Newark, N. J. 
New Company Starting Soon 

Organized by the Lincoln Interstate Hold- 
ing Company of Newark, N. J., the Jefferson 
Fire Insurance Company is almost ready to 
begin active writing of business. The company 
will be capitalized at $1,000,000, with a pa‘d- 
in surplus of $1,500,000. 

Through the sale of 80,000 shares to the 
Lincoln Interstate Holding Company at $12.75 
per share, the Jefferson Fire has created a paid- 
in capital of $400,000, a paid-in surplus of $600,- 
000 and an equipment fund of $20,000. Fifty- 
one per cent of this issue of 80,000 shares will 
be owned by the Lincoln Interstate Holding 
Company and stockholders of the Holding 
Company will be given the right to purchase 
the remaining forty-nine per cent of Jefferson 
stock in proportion to their holdings in the 
Lincoln Interstate as of March 1, 1928. Stock- 
holders in the Lincoln Interstate Holding Com- 
pany will have the right to purchase, therefore, 
one share of Jefferson stock at $12.75 for each 
fifteen shares of Lincoln Interstate Holding 
Company held. The Lincoln Interstate Hold- 
ing Company has taken an option to purchase 
all or part of the balance of the Jefferson stock, 
which amounts to 120,000 shares, at $12.75. 

C. E. Clutia has been chosen as underwriting 
manager for the Jefferson and has been elected 
vice-president as well as a director of the com- 
pany. Mr. Clutia’s experience in the fire insur- 
ance business covers more than 25 years. A 


graduate of Amherst College he joined the 
Norwich Union Fire of England at its United 
States head office in New York, later repre- 
senting the company in Ohio, Kentucky and 
Tennessee. Becoming connected with the In- 
surance Company of North America in that 
territory his work attracted the attention of 
the Providence Washington Insurance Company, 
with the result that he was made assistant man- 
ager of that company’s western department, 
with headquarters at Chicago. He remained 
in that connection for fifteen years, coming east 
about five years ago to become superintendent 
of agencies for the Employers Fire of Boston. 

The president of the Jefferson Fire is Harry 
C. Thompson, a former comptroller of the 
Prudential Insurance Company of Newark. 
Other officers are: Vice-president, William 
Bittles; secretary, Mahlon S. Drake, Jr., treas- 
urer, Charles C. Pilgrim; comptroller, Harry 
Braverman; general counsel, Joseph C. Brae- 
low and Harry L. Tepper. 

The Jefferson Fire’s address is the Indus- 
trial Office Building, 1060 Broad street. 


LONDON AND LANCASHIRE INSURANCE 
COMPANY, LTD. 
London, England 
Summary of the Report on Examination 
of the United States Branch by the 
Insurance Department of the 
State of New York 

An examination into the condition and affairs 
of the United States Branch of the London and 
Lancashire Insurance Company, Ltd., has been 
made and filed by the Insurance Department of 
the State of New York. Examinations of the 
records and accounts were conducted at the 
offices of the eastern, western and New York 
local departments. There was obtained from 
the manager of the Pacific coast department a 
sworn statement showing the condition of the 
said department as of June 30, 1927, and the 
income and disbursements for the first six 
months of the year 1927. The figures contained 
in this sworn statement for the purpose of this 
examination have been accepted zs showing the 
condition of the Pacific department and have 
been combined with the figures obtained from 
the examinations of the eastern, western and 
Nw York local departments. The combined 
figures, therefore, represent the total transac- 
tions of the company in the United States and 
are so shown in the statements and schedules 
recorded. 

The statement shows the company to have 
had total admitted assets of $9,348,206.10. Its 
total amount of all liabilities except capital was 
$4,959,429.43, of which net losses unpaid com- 
prise $310,671 and the unearned premium re 
serve, $4,340,808.04. The company’s statutory 
deposit is $200,000 and its surplus to policy- 
holders is $4,388,776.67. 

The net premiums written by the company 
for the six months ending June 30, 1927, were 
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$1,927,052.48. The total income for the same 
period was $2,171,040.94. The total disburse- 
ments over the same period amounted to $1,920,- 
150.07, of which net losses paid amounted to 
$930,698.98. 

For the five and a half year period from 
January 1, 1922, to June 30, 1927, the company 
showed a gain from underwriting of $482,616.95. 
Its gain from investments over the same period 
of years was $2,581,906.59, giving the company 
a total gain from underwriting and investments 
over the period above named of $3,164,523.54. 

In respect to reserves for rate and tax litiga- 
tion the report has the following to say: 

“The liability charged in the foregoing state- 
ment amounting to $116,000 is composed of the 
following : 

“Missouri rate litigation, $31,000; 
county, Illinois tax litigation, $85,000. 

“Fire insurance companies doing business in 
the State of Missouri were ordered to reduce 
their rates in that State as of November 15, 
1922. The Supreme Court of Missouri in May, 
1926, sustained the order of the Superintendent 
of Insurance of Missouri and unless the de- 
cision is reversed on appeal to the United States 
Supreme Court the companies will be liable for 
return premiums amounting to between $7,000,- 
000 and $8,000,000. A contingent reserve of 
$31,000 is therefore included as a liability to 
cover this company’s proportion thereof, with- 
out prejudice to the interest of the companies. 

“Foreign fire insurance companies transacting 
business in Cook county, Illinois, for many 
years have paid “personal property tax, using as 
a basis 50 per cent of the premiums written. 
The officials of Cook county, Illinois, decided 
that such tax was a “privilege” tax and as such 
the basis for computing same should be 100 per 
cent of the premiums written. The Supreme 
Court of the State of Illinois sustained this de- 
cision but the Supreme Court of the United 
States found that a “privilege” tax was un- 
constitutional. The Supreme Court of Illinois 
thereupon reversed its decision and the officials 
of Cook county, Illinois, are now endeavoring 
to collect the tax on a 50 per cent basis. A con- 
tingent reserve of $85,000 is included in the 
foregoing statement to cover the amount of the 
tax which this company will be called on to 
pay, if the Cook county, Illinois, tax collectors 
succeed in collecting the tax on a 50 per cent 
basis.” 


Cook 


METROPOLITAN FIRE INSURANCE 
COMPANY 
New York, N. Y. 
Preliminary Report on Examination by 
the New York Insurance Department 
January 21, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 
Sir :— 
Whereas, I, the undersigned, a disinterested 
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person specially appointed for the purpose by 
the Superintendent of Insurance, having in pur- 
suance of such appointment. annexed hereto, 
duly made an examination of the Metropolitan 
Fire Insurance Company of New York, New 
York, N. Y., a joint stock corporation in pro- 
cess of organization to transact the business of 
fire insurance as provided in Article III of the 
Insurance Law. 

Now, therefore, I do hereby certify and re- 
port, under oath, as the result of said examina- 
tion, that the capital stock of said company, as 
fixed by its charter, is Two Hundred Thousand 
($200,000.00) Dollars, divided into twenty 
thousand (20,000) shares of stock of a par 
value of Ten ($10.00) Dollars each; that all of 
the stock has been subscribed for and fully paid 
in, in cash at the rate of Fifteen ($15.00) Dol- 
lars per share; that the assets now possessed by 
the said corporation are such as are required 
by the provisions of the Insurance Law and con- 
sist of cash to the amount of Three Hundred 
Thousand ($300,000.00) Dollars, constituting a 
paid-in capital in the sum of Two Hundred 
Thousand ($200,000.00) Dollars and a surplus 
amounting to One Hundred Thousand ($100,- 
000.00) Dollars; that the capital and surplus 
were paid in by or on behalf of the several sub- 
scribers named in Exhibit “A” hereto annexed, 
and that they subscribed for and took the num- 
ber of shares and paid in, or the price thereof 
was paid in on their behalf, the various amounts 
set opposite their names, in cash on or before 
January 20, 1928, as appears to my satisfaction 
by the certificate of the Central Mercantile 
Bank and Trust Company annexed hereto as 
Exhibit “B,” and the personal examination 
made by me. 

In witness whereof, I have hereunto sub- 
scribed my name this 21st day of January, 1928. 
Respectfully submitted. 

Axsert N. BUTLER, 


Chief Examiner, Fire Insurance Companies. 

Stockholders of this company are: Wendell 
P. Barker, John A. Campbell, Antonin Chapal, 
J. F. Corroon, R. A. Corroon, A. E. Hostin, 
H. J. O'Toole, W. J. Reynolds, Robert Van 
Iderstine, George D. Vail, P. A. Cosgrove, 
Sigsbee Graham, William Wick, Ninety-Two 
William Street Building Corporation, Knicker- 
bocker-Equitable Securities Corporation and 
Assurance Underwriters of America, Inc. 





NIAGARA FIRE INSURANCE COMPANY 
New York, N. Y. 
Capital Increase Approved 

Stockholders of the Niagara Fire Insurance 
Company of New York approved, at a special 
meeting on February 17, the recommendation 
of the directors that the capital ot the company 
be increased by $2,000,000, thus bringing the 
company’s total capitalization up to $5,000,000. 
The new stock will be offered to present stock- 
holders of the Niagara at par, no addition to 
surplus being provided for. For each three 


shares of stock now held, of which the par 
value is $50, stockholders will have the right 
to subscribe for four shares of new stock, par 
value $25. 


The Niagara also plans to decrease the par 
value of its stock from $50 to $25 by issuing 2 
new shares for each share now held. With the 
completion of this program, the company will 
have 200,000 shares instead of 60,000, as at 


present. 


NATIONAL MOTOR UNDERWRITERS 
Springfield, Ill. 
Reciprocal to Be Liquidated 

H. U. Bailey, director of trade and commerce 
for the State of Illinois, has been appointed 
liquidating officer of the National Motor Under- 
writers, a reciprocal of Springfield, Ill., which 
has gone into receivership. The National Motor 
Underwriters ended the year 1926 with assets 
of $94,973 and a surplus of $51,719. It paid 
losses of $66,950. The Equitable Underwriters 
Company is the attorney-in-fact for the recipro- 
cal. 


NORTHERN INSURANCE COMPANY 
New York, N. Y. 
$500,000 Capital Increase Voted 

An increase in capital from $1,500,000 to $2,- 
000,000 has been voted by the board of directors 
of the Northern Insurance Company of New 
York. The present shares, at $100 par, will be 
split into four shares having a par value of 
$25 each. The new shares will be offered in 
the ratio of one new share for every three now 
held. 

A semi-annual dividend of 7.5 per cent was 
also voted by the board, making the annual rate 
15 per cent instead of 10 per cent as hereto- 
fore. 

The board also announced the election of 
James Marshall, vice-president of the company, 
to the post of president, President William 
Brewster becoming chairman of the board. 


SECURITY INSURANCE COMPANY 
New Haven, Conn. 
Capital Increase Effective May 1 
A capital increase of $300,000 is being put 
through by the Security Insurance Company of 
New Haven, Conn. The company will have a 
capital of $1,800,000 when the increase is 
effected on May 1. The new stock issue will 
consist of 12,000 shares having a par value of 
$25 and will be sold at a price of $50 a share. 
The move will also add $300,000 to surplus. 
The East & West Insurance Company, sub- 
sidiary of the Security, has, through the declara- 
tion of a $250,000 stock dividend, increased its 
capital to $750,000. 


STANDARD AMERICAN INSURANCE 
COMPANY 
Oklahoma City, Okla. 

R. M. Eacock Heads New Organization 

A new company, capitalized at $500,000, is 
being organized in Oklahoma City, Okla. The 
company, which will be known as the Standard 
American Insurance Company, plans to begin 
writing in three or four months, will handle the 
regular fire and marine lines, sprinkler leakage, 
hail, water damage, explosion, parcel post and 
automobile. 
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R. M. Eacock is president of the company 
and Hubert L. Bolen is secretary. The incor- 
porators, in addition to R. M. Eacock, are 
George M. Nicholson and George J. Eacock. 


TRINITY FIRE INSURANCE COMPANY 
Dallas, Texas 
Another Capital Increase Planned 

Directors of the Trinity Fire Insurance Com- 
pany of Dallas, Texas, have voted that the capi- 
tal of the company be increased by $100,000. 
The move, closely following the Trinity’s 
$100,000 capital increase in December, 1927, 
gives the company a total capital of $850,000. 
An increase of $100,000 in surplus accompanies 
the latest capital increase. 


The management of the company was favored 
with a vote of confidence after President Bel- 
knap had submitted his report. The company 
expects a fine year in 1928, particularly in the 
New York territory, which is now under the 
management of Corroon & Reynolds, Inc. 





HAMBURG-AMERICAN INSURANCE 
COMPANY 
New York, N. Y. 

Report on Examination by the Insurance 
Department of New York, Filed 
February 1, 1928 

September 27, 1927. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, N. Y. 
Sig: 

Acting under directions contained in Appoint- 
ment No. 6179, dated June 8, 1927, which is 
annexed hereto, I have made an examination 
into the affairs and condition of the Hamburg- 
American Insurance Company of New York, 
and report as follows: 


History AND OrRGA NIZATION 


The Hamburg-American Insurance Company 
was incorporated in June, 1925, as a domestic 
fire insurance corporation, with a capital of 
$200,000.00 divided into two thousand shares, 
par value $100.00 per share and a surplus of 
$309,500.00. 


The home office of the company is located at 
469 Fifth avenue, New York city, where it is 
associated with and under the same manage- 
ment as the North Star Insurance Company of 
New York and the United States Branch of the 
Reinsurance Company Salamandra of Copen- 
hagen, Denmark. 


With the exception of directors’ qualifying 
shares, the entire capital stock is owned by the 
Hamburg Assurance Company, Hamburg, 
Germany. 


GENERAL MANAGEMENT 
On March 31, 1927, the officers and directors 
were as follows: President, William Y. 
Wemple; vice-presidents, Ernst Behre, Frank 
A. Meinel, James N. Smith, secretary, Frank 
A. Meinel; treasurer, James N. Smith; assist- 
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ant secretary, John D. Van Winkle, and assist- 
ant treasurer, Cuthbert E. Wilson. 

The directors of the company are: Ernest 
Behre, Harold W. Bissell, Carl Christoph, Wil- 
liam B. Devoe, J. Paul Huber, Frank A. Meinel, 
Julius P. Meyer, Franz F. Mutzenbacher, H. 
F. M. Mutzenbecher, Harry A. Smith, James 
N. Smith, Otto J. Thomen and William Y. 
Wemple. Those on the executive committee 
are: William Y. Wemple, Frank A. Meinel, 
J. Paul Huber and Otto J. Thomen. 


OPERATIONS 

The company is entered to transact business 
in the following States: Arkansas, Colorado, 
Delaware, Illinois, Iowa, Louisiana, Michigan, 
Mississippi, Nevada, New Hampshire, New 
Jersey, New York, North Carolina, Ohio, 
Texas, West Virginia and Montana. 

The business consists of reinsurance of risks 
of fire, earthquake, tornado, hail, sprinkler leak- 
age and riot and civil commotion. 


INCOME AND DISBURSEMENTS 
The following is a statement of income and 
disbursements for the twelve months ending 
March 31, 1927, according to the records of 


the company: 
INCOME 

Gross premiums written.........-+.++ 

Return premiums 


$1,868,811.64 
377,239.25 


$1,491,572.39 


Net premiums written.........+...+.. 









Interest on bonds........... 37,119.65 
Interest on bank deposits. . 1,972.34 
Profit on sale of securities..... bas 3,124.43 
Surplus Paid Iiecvccccscccvececcccces 150,000.00 
NE es ania bcs wee sine ee $1,683,788.81 
Ledger assets, March 31, 1926........ 67,005.58 
OES eee $2,450,794.39 
DISBURSEMENTS 
Gross amount paid for losses.......... $377,938.42 
Loss adjustment expenses............. 5,755.41 
Commissions and brokerage............ 475,280.56 
Executive—traveling expenses ........ 184.23 
ee ee ret 5,941.97 
ear vic Crisis Aik isiam,00e oie Wiss ale/are 203.71 
Purniture and fixtures. ........00.s00. 258.38 
Underwriters’ boards and _ tariff asso- 

NE Wrote sisi cis wip. s a ask was stab 55 2% 312.50 
Cn eee ee ee ee er 500.07 
State, county and municipal taxes..... 2,069.29 
Insur. departments—licenses and fees.. 956.50 
ee ee eee 126.76 
Advertising and subscriptions......... 285.38 
Printing and stationery..............- 365.67 
Paid stockholders for fet aen See 20,000.00 

Total disbursements ............. $890,178.85 
Ledger assets, March 31, 1927......... 1,560,615.54 


Total $2,450,794.39 
The financial condition at the close of busi- 


ness March 31, 1927, was found to have been 
as follows: 


LEDGER ASSETS 


Doak Walue GF HORS. ....<cccccesrccss $1,398,016.81 
SS eee 46,081.28 
Uncollected balances ........eeeeeee0- 16,517.45 
NON-LEDGER ASSETS 
Market value of bonds over book value $28,983.19 
Accrued interest on bonds............ 21,939.99 
Accrued interest on bank balances...... 395.58 
Total admitted assets...........+- $1,611,034.30 
LIABILITIES 
Gross unpaid losses........-.eeeeeees $150,793.14 
Loss adjustment expenses (estimated).. 3,077.41 
ee ee eee rer 960,007.65 
Reserve fer taxes (estimated)......... 1,000.00 
Miscellaneous bills and expenses....... 7,110.02 
Reserve for Missouri rate litigation.... 5,000.00 
Total amount of all liabilities ex- 
eae eee $1,126,988.22 
Capital paid up........ $200,000.00 
Surp. over all liabilities 284,046.08 
Surplus as regards policyholders...... 484,046.08 


$1,611,034.30 


Pee me meee weer anes eeeeseee 






Bonds.—Attached to th’s report marked “Ex- 
hibit A” is a schedule showing the bonds owned 
by the company on March 31, 1927, which were 
examined and counted in the vaults or were 
accounted for on the records of the Guaranty 
Trust Company of New York on June 20, 1927. 

The market values used were those prevail- 
ing on March 31, 1927, and in the foregoing 
financial statement the excess of the market 
value of the securities over the book value, is 
allowed as a non-ledger asset. 

Cash in Bank.—Attached to this report 
marked “Exhibit B” is a list of the cash de- 
posits. Certificates were obtained from each of 
the institutions named therein and the balances 
shown on the certificates were reconciled with 
the company’s records. 

Company Balances.—The amount of $16,517.- 
45 shown in the foregoing financial statement 
was verified by checking the subsidiary records 
of the company, which were found to be in 
agreement with the general ledger. 

Outstanding Losses.—The liability for unpaid 
losses was established from the company’s loss 
records which are tabulatec from punch cards. 

All subsequent information and changes re- 
sulting from differences between estimates re- 
ported and later cash settlements and revisions, 
were applied in arriving at the net liability. 
The amount of unpaid losses set up in the fore- 
going financial statement is $8371.69 less than 
the amount reported by the company and is be- 
lieved to be adequate. 

The loss records of the company based upon 
the punch cards are continuously revised to show 
the amount of outstanding losses at the current 
date. In order to revert to the prior period 
of March 31, 1927, it was necessary to re-sort 
the cards. A record of this kind, while it 
serves the purpose of the company, does not lend 
itself readily to verification for examination 
purposes. 

Unearned Premium Reserve.—The company’s 
reserve records are compiled from punch card 
tabulations of the various constituent items 
which were checked with the premium records. 
The reserve books being kept on the basis of 
annual expirations, it was necessary to esti- 
mate the business which had actually expired 
during the period between January 1, 1927, and 
March 31, 1927. Applying the proper fractions 
to the net business estimated to be in force at 
the latter date, produced a premium reserve 
amounting in total to $960,007.65. 

Below is given a summary of the fire pre- 
miums in force by terms as at December 31, 
1926: 





Term In Force Unearned 
One year or less....... $809,026.15 $404,513.08 
SW POMS 35 tc esse ones 8,485.12 6,194.87 
fe 377,211.31 295,594.06 
MOUS FEATS vo o.s0's000es 2,525.23 2,165.20 
PEE SOMES Siccs0seeess 120,099.10 99,203.66 
Over five years......... 67.05 63.70 
Advance premiums ..... 2,142.12 2,142.12 

MOR: cixentaws eee $1,319,556.08 $809,876.69 


Reserve for Missouri Rate Litigation —Fire 
insurance companies doing business in the State 
of Missouri, were ordered to reduce their rates 
in that State as of November 15, 1922. The 
Supreme Court of Missouri in May, 1926, sus- 
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tained the order of the Superintendent of In- 
surance of Missouri and unless the decision js 
reversed on appeal to the United States Su- 
preme Court, the companies will be liable for 
return premiums amounting to between $7,000,- 
000.00 and $8,000,000.00. A contingent reserve 
of $5000.00 is included in the foregoing finan- 
cial statement as a liability to cover this com- 
pany’s proportion thereof, without prejudice to 
the interests of the companies. 


Contribution to Surplus Under Special Agree- 
ment.—As previously reported herein the entire 
capital stock of this company with the excep- 
tion of directors’ qualifying shares is registered 
in the name of the Versicherungs Gesellschaft 
Hamburg (Hamburg Assurance Company) of 
Hamburg, Germany. 


Under the terms of an agreement dated 
December 13, 1926, between the company un- 
der examina‘ion and the firm of H. Mutzen- 
becher, Jr., there was received from the latter 
the sum of $150,000 as a contribution to sur- 
plus of the former. Included in the agreement 
are the following provisions: 


(a) That fifteen sixty-fifths (15/65) of the 
underwriting profit, if any, as shown by the 
annual statements of the company, shall be paid 
to the firm of H. Mutzenbecher, Jr. 


(b) That, in the event of liquidation, the firm 
of H. Mutzenbecher, Jr., will share in the final 
distribution of assets in a certain defined ratio. 


However, there is no provision in the agree- 
ment for the return of any money at any time 
to the contributor other than as stated above. 
While this is a most unusual arrangement and 
agreement, it is apparent that it cannot in any 
way adversely affect the policyholders of the 
company, and the stockholders at a special meet- 
ing on December 22, 1926, duly approved the 
agreement. 


Counsel for the department advises that there 
is nothing in this agreement which violates any 
provision of the Corporation Laws of this State. 
There does not appear to be any liability on 
the company’s part in connection with this con- 
tribution and there is, accordingly, no provision 
made for same in the financial statement ap- 
pearing herein. 


Underwriting and Investment Results.—The 
following is a condensed statement of under- 
writing and investment results for the period 
from June, 1925, to December 31, 1926, on the 
form adopted by the National Convention of 
Insurance Commissioners: 5 





UNDERWRITING 
Premiums earned ......... $604,682.84 
Losses incurred 410,741.55 
Und. exps. inc. 471,192.14 881,933.69 
Loss from underwriting........+++. $277,250.85 
INVESTMENTS 

Int. and rents 

CBLDED.. .6-0:c:0:0 $53,963.01 
Sales or maturi- 

ties of securi- 

ties 

Gross profits 1,725.00 
Inc. in invest. 

values ..... 16,505.62 $72,193.63 
Investment expenses ...... 2,167.43 
Gain from investments..........-2+2+++ $70,026.20 


(Concluded on next page, Col. 3) 
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Recent Fire Company Happenings 











Frank G. Bush, assistant secretary of the 
Aetna Insurance Company of Hartford and 
the World ‘Fire & Marine Insurance Com- 
pany has been chosen to fill the newly 
created post of comptroller for those com- 
panies and also the Century Indemnity Com- 


pany. 





A. B. Doty has been made assistant gen- 
eral auditor of the Fire Association of 
Philadelphia and its running mates the 
Reliance Fire, the Victory Fire and the 
Constitution Indemnity. Mr. Doty was 
connected with Joseph Froggat & Co., for 
many years. 





John Marshall, Jr.’s successor as senior 
vice president of the Fireman’s Fund Insur- 
ance Company of San ‘Francisco, Cal., is 
E. T. Cairns who has been manager of the 
Eastern department at Boston. Charles C. 
Hannah, who has been Mr. Cairn’s assistant 
at Boston has been made manager of the 
department and Ralph H. Goodwin has been 
advanced to assistant manager.. 





The Firemens Insurance Company o0! 
Newark, N. J., has announced the appoint- 
ment of Fred W. Sullivan as superintendent 
of agents for the Western department in 
Chicago. Mr. Sullivan has been Illinois 
State agent for the company. 





Upon the resignation of J. H. Snell as 
vice president and director of the Industrial 
Insurance Company of Dallas, Texas, Ed- 
ward Wright was named vice president and 
general manager to succeed him. 





Edward S. Inglis and P. A. Cosgrove have 
been elected vice presidents of the Merchants 
and Manufacturers Fire Insurance Com- 
pany of Newark, N. J. Both men are con- 
nected with Corroon & Reynolds, Inc., who 
recently revived the Merchants and Manu- 
facturers. 





Upon the election of C. B. Cole as chair- 
man of the board of the Millers National 
Fire Insurance Company of Chicago, III, 
M. A. Reynolds, in the service of the com- 
pany since 1892, was chosen to succeed him 
as president. Frank S. Danforth, under- 
writing manager for the company, has been 
elected to Mr. Reynolds’ old post of secre- 
tary. 





Fred J. Breen, who was connected with 
the National Board of Fire Underwriters 
for a number of years, and who has been 
latterly assistant to the president of the 
National Union Fire Insurance Company 
and the National Union Indemnity of Pitts- 


burgh, Penna., has been elected secretary 
of both companies. Other elections in- 
cluded that of L. A. Nunnuck as vice-presi- 
dent of both companies and W. H. Hetzel 
and William Fingerhuth as assistant secre- 
taries. 





Four secretaries of the New Hampshire 
Fire Insurance Company of Manchester 
have been promoted to vice-presidencies. 
They are: William B. Burpee, George A. 
French and Charles E. Chase. Gilman Mc- 
Allaster and George W. Swallow, assistant 
secretaries of the company, have been ad- 
vanced to secretaries. 





W. H. Hinsdale, who has been State agent 
for the National Fire Insurance Company 
of Hartford, Conn., has been appointed 
agency superintendent, with headquarters at 
the home office. 

Thomas C. Temple, vice-president of the 
Phoenix Fire Insurance Company and the 
Connecticut Fire Insurance Company of 
Hartford, has been placed on the list of re- 
serve officers. Mr. Temple’s retirement 
comes after 40 years of service with the 
company. Changes following Mr. Temple’s 
relinquishment of active duties include the 
advancement of George C. Long, Jr., to 
senior vice-president, the election of Spencer 
T. Mitchell to the office of treasurer, and 
the promotion of Secretaries Frank C. Hat- 
field and Henry P. Whitman to vice-presi- 
dencies. Perrin C. Cothran has been elected 
an assistant secretary. 





I. G. Frazier, superintendent of agents 
at the Western department for The Spring- 
field Fire & Marine Insurance Company of 
Massachusetts, has been made assistant 
manager there. 





The board of directors of the Franklin 
Fire Insurance Company of Philadelphia, 
Penna., has announced the following ap- 
pointments to its official staff: H. H. 
Schulte, assistant treasurer; Fred Ermisch, 
assistant secretary, and John Glendenning, 
assistant secretary. The first two men are 
officers of other companies in the Home 
group; Mr. Glendenning has been with the 
Franklin for many years. 





Edward C. Stone, United States manager 
for the Employers Liability and president 
of the American Employers Liability and 
the Employers Fire Insurance Company of 
Boston, Mass., has announced that George 
F. Douaire will henceforth have charge of 
the group at Chicago. 
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The American Fire Reinsurance Company 
of Davenport, Ia., has been officially dis- 
solved. Alfred C. Mueller was president of 
the company. 





New officers of the Canada National Fire 
Insurance Company of Winnipeg are: Pres- 
ident, E. 'F. Hutchings; vice-presidents, 
Henry Dandison and T. S. McPherson. 





B. J. Weisgerber, formerly special agent of 
the Travelers Fire, has been appointed to a 
similar post with the North British and Mer- 
cantile Insurance Company, and its associated 
companies. He will have charge of West Vir- 
ginia, succeeding C. N. Fraser, who has been 
given charge of New Jersey. 


Raymond L. Atwood Appointed 

Raymond L. Atwood has been appointed gen- 
eral agent of the automobile division of the 
Eastern department of the Firemans Fund In- 
surance Company, of San Francisco. He has 
been connected with the Boston office for some 
time. 

Mr. Atwood has been connected with the 
Eastern department as automobile special agent 
for the New England States since August, 1922. 
He was born in Paris, Me., and left Bowdoin 
College to enter the naval aviation service, in 
which he served three years as lieutenant, one 
of which was spent at air stations in England, 
Scotland and France. After the war he opened 
an independent adjusting office in Boston and 
later became special agent and adjuster for the 
Queen Insurance Company, which position he 
resigned to join the Firemans Fund. 


(Concluded from page 26) 


Net loss from underwriting and invest- 


WOME. ccccccosdecduetocsnaadeanades $207,224.65 
MISCELLANEOUS 
Additional surplus paid in $150,000.00 
Dividends to stockholders.. 20,000.00 
a Ee ae $130,000.00 
Net loss in surplus lita careiad je eeee pee $77,224.65 
The following is a recapitulation of the re- 


sults and the distribution thereof: 


Loss from underwriting.... $277,250.85 
Gain from investments..... 70,026.20 
WORIGOR se ce cccadedues $207,224.65 
Addition to surplus........ $150,000.00 
57,224.65 

Dividends to stockholders. . 20,000.00 
TO ccs ctcacancdaaes $77,224.65 


Respectfully submitted, 

Epmunp W. Cain, Examiner. 
State of New York, County of New York, ss. 
Edmund W. Cain, being duly sworn, deposes 
and says that the foregoing report, subscribed 
by him, is true to the best of his knowledge and 

belief. 
Epmunp W. Carn. 
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McKinley &  N , Coe 4 = Insurance Co. of North America McKinley & Co., N. of Sraiacolee as Seu “aie 218 
Arthur Atkins & "Co; oh ee 550 570 ieee Weod & Co.. Phila 8414 85 hicttan. Seen & 8 aalaeta 210 220 

Bankers Indemnit (Newark) McClure, Jones & Co., NEY os sce 84° 86 Perez F. Huff & Co., "og x. MW ve 212 220 
Miliken & Pell, Newark, N.J....... 214 224 ionca eee $3 85 Pinson Es 
Henry G. Rolston & Co., N. ¥...... 21/3 22/4 Kansas City Life 9998 °° "° Arthur Atkins & Co., N. Y.........2. 280 290 ; gor 
J. S. Rippel & Co., Newark . 2173 pa 42 Curtis & Sanger, N. Y 1350 McClure, Jones & Co., N. V......... 280 300 iq 

Hollander-Schifiman Co., Newark. . 21% 2274 Linccaitie  # ° © cit ae Lewis & Co., Hartford...........0.. 280 295. > par 

Brooklyn Fire nhs eatin Tamas d 
a a ne Co, 8. Y...... = Peer F Hu &ConNeY rn...) lit) | HS) Pere ¥ ult & Go, . Tne, N.Y... 48 53 p sar 

Camden Fi 1 Lincoln LifeIns.Co." = 99° McClure, Jones & Co., Ab, a ee 50 54 i cal 
Arthur Atkins LO. Ge Ae 30 314 Perez F. Huff & Co., Inc. N.Y 120 130 US&FG : 

Perer F. Huff & o tne, ny. Yee. 3074 3174 Maryland Casualty | | Curtis & a DR ase siaeenes 352 360 | der 
McKinley & Co., N.Y... ...-++-++-- 4 = Lewis & Co., Hartford - 180 183 McClure, Jones & Co., N. Y......... 350 360 h 
Morley, Wood & Co, Phila ‘pape 7 +4 = Curtis & Sanger, N. V...-..-.--.- 180 183 United States Casualty , snc 
Curtis & Sanger, , Seerrrerreee +4 a4 Perez F. Huff & Co, N.Y... 80 183 Asthur Atiine & Co., Vises siccccccs es 450 480 ' wo 
BMcCtute, Jones & Co, N.¥......... a. 231, MeChwre, Jome& Co. N.¥ 177 :183. ~—«OUU«S. Fire Ins. Co. 
Henry G. Rolston & Co., N.Y...... 2824 2074 Merchants FireIns.Co. = 8 Arthur Atkins & Co., N. Y.......... 375 385. ' pla 
Hollander-Schiffman Co., Newark... 29 = Arthur Atkins & Co., N. ¥ 325 Perez F. Huff & Co.. Inc., N.Y... 375-385 . 
Milliken & Pell, Newark............ 29 30 ME nraac nsdn ula den ae ee ee. Be... ae = San 

Carolina Insurance Henry J. Rolston & Co., N. Y.C 76 78 McClure, Jones & Co., N. V......... 375 380 ay 
Arthur Atkins & Co., NY. -........ +4 = lone & Co., Hartford css ed 76 78 Lewin & Co., Wiartlotdl s.o.occccccccccs 375 385 pa) 
McClure, Jones & Co., N. Y........ 65 69 McClure, Tones ri Cow. N ae ee 5 78 ikeuek Sea te lial 

Commonwealth Casualty, oe 992 Perez F. Huff & Co.,N.V.......... 73 78 Arthur Atkins & Co., N. Y.......... 88 91 
Hollander Schiffman Newark... 2 99 Hollander-Schiffman Oo praeary ue at 79 McClure, Jones & Co., N.V......... 87 90 for 
Morley, Wood & Co., Phi ila. eee ee 20 ” Milwaukee Mechanics : in a United States Merchants & Shippers son 

Commercial Cas. Ins. Co. . ~ Arthur Atkins & Con, YY 57 58 Perez F. Huff & Co., Inc., N. ¥...... 410 425 4 
Oe ee eee 60 63 iia. ae 4 7 igs tee ak 410 495 yee 
Miliken & Pell, Newark, N. J........ yo 4 Henry G. Rolston & .. ; N. a. Sie es 55 57 Victory Insurance Co, § 

c. 7. 3. —e & ie en. 57 62 sien bsg 9 seeeee ‘Morley Wood ye 28 29% of 
ontinental Ins. Co. . rs —, : Vi & M : 

Lewis & Co., Hartford.............. 76 78 a Ag b aad Massena on) g S774 7 > on ae 133 138 : 

City of New York Ins. Co. mr National Liberty eecemeny es Westchester Fire Yea 
ere es: SSS Bre Henry G. Roiston & Co., N. ¥ 210-215 McKinley & Co., N.Y...eseeseeees 82 84 191) 
Arthur Atkins & Co., N.Y. -o- oe ih Nathemat Satya ieee a Curtin gy GANDOT COIN, on 6. c:accs acces 82 84 » §=191; 
McClure, Jones & Co., i eae ae 650 670 McKinley & Co., N. ¥ pom 995 Perez F. Huff & Co., Inc, N.Y... 82 84 Bs 

Constitution Ind. Ins. Co. : Lewis & Co., Hartford............2. 320 325 Arthur Atkins & Co., N. V.......... 84 86 19}. 
Morley, Wood & Co., Phila.......... m = National Union 2. Henry Rolston & Co., N. Y......... 80 82 % 

Regie Fire, Newark - Curtis & Sanger, N. ¥ 320 330 , 7 
Hollander-Schiffman Co., Newark... . 94 97 McClure "lane Ny a aeebepceaa on 330 HARTFORD STOCKS 
MS Rippel ® Co. ak Rua g 04 96 ’ er, ear oy Aetna Casualty and Surety (ex rights) 900 i a 

Po aaaae ; Conning & Co., Hartford........... Nee ; 

——— eg mel N.Y 1075 —«-1120 lant. meee... 900 920 loss 

_ af & ee. N.Y... 55 1125 Aetna Casualty and Surety (rights) » ing 
a 8 nal aaa oe se Conning & Co., Hartford............ 395 405. : 

Fidelity py N.Y 280 288 ] C f N rth A M4 Aetna Insurance (Fire) — wer 
Curtis & Sanger, N. Y. wots se eee eeee DRe ns. 0. rt) 0 merica Conning & Co., Hartford............ 785 800 a" A 
_McClure, Jones & Co., N. Y......... 280 288 McKinley & he papell aaeinea 290 800 a nc 

sao eg meg ag 9 206 ¥ Curtis & Sanger, N. Y..........00.. 795 800 © are 
Arthur Atkins & Co., N. Y.......... 198 206 Victory Curtis & Sanger, N. ¥ Ln = : 
ey oo. he eee 199 206 ‘ = a eee Beer chsh atin sxe 5 hel; 
°c) pg lelltataaa a 4 “Curtis & Sanger, N.¥.......0..000. 835 845 4 

tere 4 & Co. Hartford pete. nace aed 205 208 Reliance Conning & Co., Hartford..... 0.00... 835 845 a mot 

Fire Association of Cg gg - - 2 <r  piiecag a oo oat lle | Baia ereein sare ol po oe i take 
Morley, Wood & Co., Phila......... De 2) s & op RE ARELOR TR 6's 6 0.'0's\0:6 9.0 65 B oar 
McClure, Jones & Co., N. Y......... 62 65 Fire Association a pan ne a e 

Firemen’s —— rO.*e "of oe pe -" pars “4 Co Ra: + pga halal dalle 375 385 > are 
Arthur Atkins & Co., N. Y.......... 57 5s s 8 -» Hartford ........eseee. . s 
Mehaniey & Co., N.Y. ......0:0006:5:0:0 56 58 Conn. General Life " ” 5 insu 
—— qa Newark. N- } J ~h 6 5874 MORLEY, WOoD & Co. —s Beg re gy Beauceron sone bev i the 

{cClure, Jones ee Oe ae —— sy. ) wewis & Co., Hartford.............. 
Henry G. Rolston & Co., N. Y 57 5714 Hartford Fire ‘os B cont 
Perez F. Huff & Co., Inc. N.Y...... 58, 50% MEMBERS NEW YORK AND oe agg or ga Sip sisaaie = Po é| te 
FR ic A ng oe a ae PHILADELPHIA STOCK Curtis & Sanger, No ¥....00020000) 75800 I 
_ Hartford Steam Boiler a | 

goon 4 35 365 EXCHANGES Conning & Co., Hartford............ ae 850 + : 

tee & Senger, Ni. Y..c.. sis. ccsece 350 365 eee ttt 850 870 men 
cho hy ane on a - Saves winiavate — oe } wit” Dia aan ala vie oral arase b G 

Perez Hu Sr eae 35 365 eee : 
a4 org Jones & Co., N. ¥.......-. 350 370 5l1l Chestnut Street — Og eaten De rcwicstes tare i as é on 

Glens Falls 2 - vewis é “s wae = oy Ra coos ae s 
Curtis & Sanger, N.Y......0seseee. 55 58 PHILADELPHIA, PA. rec be roms oe eee tore peed : its, 
Arthur Atkins & oe: an 55 58 ere ert te ees tenes + Sn 
Peres F Tut & Con. ¥ Gaeta 53 38 * Conning & Co. FISTUOEG. 5s 00.0% ob 810 830 _— 
9 lala , re New York Phone, Whitehall 2300 | Lewis & Co,, Hartford. ..202 00.0000 810 830 the 
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McClure, Jones & SAG Ns Wn case was = 2700 2900 Henry G. Rolston x OS. BROW Sekees 810 830 e 














28 














385 
385 


1850 
1850 


800 
800 
800 


850 
70 


1090 
1090 
1100 
1090 


830 
830 


ed 


ONES HAN ia 

















: 
a 
4 
4 
uF 

7 
et 
3 
a 
a 








February 23, 1928 


THE SPECTATOR 





Fire Insurance Bulletin 








Travelers Insurance 
Conning & Co., Hartford............ 1690 1710 
Lewis & Co., Hartford.........s000: 1690 1710 


NEW ENGLAND STOCKS 
or yt Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston. 15 18 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 15 25 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston.... 1025 1050 


Business  iedicaamn Insurance 


From “Zeitschrift feur die gesammte Versicherungswissenschaft.” 


Valid fire insurance is presupposed for busi- 
ness interruption insurance. During the infla- 
tion period, few people had funds to fully cover 
their property against fire and this branch of 
insurance fell into abeyance. Recently it has 
again been taken up. German companies abso- 
lutely decline writing this risk and consequently 
it is placed entirely with foreign companies. 
The Swiss companies make the condition that 
the entire fire risk be placed with them, while 
the British companies are satisfied with a quota 
participation in the fire risk. This causes much 
good fire business to be lost to German com- 
panies, as the placing of both risks with the 
same insurer facilitates adjustment of losses, be- 
cause it would be in the interest of the fire un- 
derwriter to regulate promptly in order to 
shorten the period of business interruption. This 
would be different where the two risks are 
placed with different insurers because the busi- 
ness interruption underwriter does not have to 
pay until the fire underwriter has acknowledged 
liability. The results obtained before the war 
for business interruption insurance give no rea- 
son for the declination of the risk by German 


companies. The following statistics are proof 
of this: 
Premium Income Losses 

Year Marks Marks % 
PER faeces ree enees 90,100 19,730 22 
Reo ic acsevictee see 310,258 109,051 35 
WG se as.cssanssaseshe 338,202 107,441 32 
Me ch ewnsaweacesn 309,070 49,428 16 


The 1914 premium was collected by about 43 
German companies. Most of them had trifling 
losses and only a few suffered losses approach- 
ing the premium income. The uneven results 
were taken care of under a pooling agreement. 
Another reason is that, subjectively, the risks 
are to-day of a poorer grade but this can be 
helped by careful selection of risks. Further- 
more, business interruption insurance is chiefly 
taken out where good and bad physical hazards 
are connected, while places where these risks 
are separated do not carry business interruption 
insurance. This is not a correct judgment of 
the risk, because a single detached building may 
contain machinery which, when destroyed, may 
tie up the entire plant. The main reason seems 
to be the desire to avoid controversies in adjust- 
ment of losses with industrial plants. 

German companies are willing to insure cur- 
rent expenses, but decline to insure loss of prof- 
its, as to measure that item correctly is very 
difficulty. It seems that the former practice of 
the German companies was faulty and it may 


be useful to examine into British methods. 





Lewie: & Co., Hattfotd...0cccccsees 1025 
Capitol Fire Ins. Co, 
a A. Day & Co., Inc., Boston: 
2: re ee ae ee 95 
pS Se eee 285 
Columbian eg Life Ins., Co. 
Chas, A. Don & Co., Ine. Boston.... 335 345 
Conveyancers Title Ins. 
Chas. A. Day & Co., i “Boston. wae 100 
Mass. Bond & Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 495 510 
Mass, Title Ins., Pfd. 
Chas. A, Day & Co., Inc., Boston... . 25 35 


By Dr. RETzE 


The London Exchange offers the following 
Form C, form M and form M-1. 
covers consequential loss due to 
fire, lighting or explosion. The insurance runs 
for 3, 6, 9 or 12 months. A fixed amount is 
insured which is paid in case of total loss. In 
case of partial loss the percentage damage based 
on time of interruption is paid with per diem 
percentages. The contract contains only the 
most necessary conditions and is thoroughly 
predicated on good faith. The average pre- 
mium is the fire risk plus 150 per cent. The 
British take only the very best risks; that is, 
plants whose rentability is beyond question. 

Under forms M and M-1 the liability of the 
insurer is less broad. The following are the 
conditions: 

1. If the specified expenses have declined or 
do not exist any longer, the amount of loss is 
correspondingly reduced. 

2. The insurer is not liable for any loss 
where the property affected is not insured 
against fire and the fire insurer has paid his loss 
or admitted liability for it. 

3. The assured must do all he can to reduce 
the interruption to the unavoidable minimum, 
be it through operation of another plant or other 
means. 

4. If any other insurance at the time of the 
fire takes care of the loss under the policy, the 
insurer is only liable for his quota share of 
such loss. 

5. In regulating the loss, changes in opera- 
tion of the plant shall be considered and a 
proper deduction be made for exceptional busi- 
ness condiitons. 

These are much the same conditions as those 
of the German companies. Severe disagree- 
ments in adjustment of losses are liable to hap- 
pen. The amount of insurance ‘s only the limit 
of liability as it remains to ascertain the real 
loss in case of fire. Very low premium rates 
have been charged for this cover, such as fire 
premium plus 25 per cent, and here it must be 
remembered that fire premiums at present are 
low. English companies compel suit in London 
courts. This probably will be changed. 

The above method is favored by Lloyds. 
Other British companies favor a method based 
on turn-over. The assured states the amount he 
wishes to insure as business interruption, which 


covers: 


Form “C” 


is given as a percentage on the turnover of the 
preceding or the 3 preceding years. The per- 
centage relation of this amount to the turnover 
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New England Fire 


Chas. A. Day & Co., Inc., Boston. ... 58 61 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 545 575 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 


Providence-Washin, on 
Chas. A. Day & Co., Inc., Boston.... 740 775 
McClure, Jones & Co., N. Y......... 790 805 


Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 225 235 
United Life and Accident Ins, Co. 2 
Chas. A. Day & Co., Inc., Boston... . 33 38 


in Germany 


Professor Alfred Manes 


forms the basis for adjustment. Premiums are 
generally based on fire rates. For instance: 

For 6 months’ business interruption—fire pre- 
mium plus 10 per cent. 

For nine months’ business interruption—fire 
premium plus 25 per cent. 

For 12 months’ business interruption—fire 
premium plus 50 per cent. 

The adjustment may be illustrated by the fol- 
lowing sample: 


LOSS OF OCTOBER 31 





urnover Turnover 
Before Fire After Fire Loss 
Month Marks Marks in Marks 

November ....... 10.568 sane 10,568 
December ........ 11,876 469 11,416 
i, ree 10,934 1,286 9,648 
ne 10,633 1,893 8,640 
je eee reece 10,126 3,366 6,760 
DUE Soi kceiccacwa 10,387 5,275 5,112 
Lene nr 10,648 6,792 3,856 
fe ee es 9,372 9,890 ate 

56,000 


The total loss due to interruption of business, 
therefore, is 56,000 marks and assured is paid 
12%4 per cent of this, plus actual business ex- 
penses. 

Amount of insurance 15,000 marks, with an- 
nual turnover of 120,000 marks. Thus the per- 
centage is 12%4 per cent. Now the normal turn- 
over for the preceding year, or the preceding 
three years, as assured may elect, is compared 
with the turnover after the fire. 

This is not a final solution but it is a useful 
workable method. The main advantage is that 
the percentage of damage is determined at the 
start. The assured who has an increased turn- 
over, as compared with the preceding year, will 
not get full indemnity for expenses. Further- 
more, the prices which form the basis for the 
preceding year must be examined so that they 
are approximately the same. If big price fluctu- 
ations are liable to happen the contract should 
contain proper clauses. 

The computation of premium is interesting as 
the premium rises with the length of the term 
for which the insurer is liable as: 12 months 
—l1¥% of fire premium; 9 months 1%, and 12 
months twice the fire premium. It is remarked 
that “it is only just that for a shorter liability 
a higher premium is charged,’ which shows 
clearly how arbitrarily the premium is estab- 
lished and it '- strange that the foreigner, with 
his wider experience, lets the fire premium be 
the basis for the premium. 

Why do German underwriters fail to meet 
this competition? The valued policy is con- 
trary to law, but that does not enter into the 


controversy. 
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REFORMATION 


National Union Fire Insurance Company vs. 
Minas Furniture Company 
Appellate Court of Indiana, in Banc 
158 Northeastern Reporter 248 


This is an action by the insurer to reform 
a policy of fire insurance so that it is for a term 
of one year only, and for an order enjoining 
the insured from further prosecution of an 
action pending in another court wherein the 
insured is bringing suit on the policy. 

From the facts of the case, it appears that 
an agent of the company solicited the insurance 
and wrote the policy for $2,000, nothing being 
said about the term for which the insurance was 
to be written; that the agent wrote the policy 
for a term of three years, making three copies 
thereof, one of which he mailed to the Indiana 
Inspection Bureau, of which the insurer was a 
member, one to the home office and one he re- 
tained for his files, the original being delivered 
to the insured. The policy, on its face, was is- 
sued in consideration of a premium of $23.60. 
which was duly paid by the insured. The fire, 
for which the insured seeks indemnity under the 
policy, occurred more than two years after the 
issuance of the policy. 

In seeking to have the policy reformed and 
thus defeat the insured’s action on the policy 
in another court, the company relies on the con- 
tention that the policy should have been written 
for one year, as is evidenced by the fact that the 
premium paid is the premium charged for one 
year’s coverage, and that the policy was written 
for three years instead of one was due to a mis- 
take of the scrivener. To further support this 
contention the company showed that it was a 
member of the Indiana Inspection Bureau, the 
rules of which provided that the rate on such 
property should be $1.18 for each $100 and that 
each policy should be written for a term of 
one year and no longer. Under these rates, 
the premium for one year on a $2,000 policy 
would therefore be $23.60, the rate the insured 
paid for a three-year policy; this, together with 
the fact that the rate of $1.18 per $100 of in- 
surance is endorsed on the policy itself, would 
acquaint the insured with the obvious mistake, 
contend the company. 

In showing his good faith, the insured testi- 
fied that the agent told him it was a three year 
policy and that the premium was $23, which was 
paid. Upon receipt of the policy, the insured 
made a memorandum of the date of expiration 
and filed the policy away with other papers. 
The insured contends that he always was told 
and thought the policy was for three years and 
had no contrary information until after loss; 
that he does not know the correct premium for 
such insurance and is willing to pay such correct 
premium and that he is paying into court $55 
as additional premium; that he has never con- 
cealed from the company the fact that the policy 
was for a three year period; that the company 


has always been in possession of all the facts 
concerning the policy ever since it was written, 
and has neglected to call attention to any ir- 
regularity in the policy or that the premium was 
less than it should have been or that the policy 
should have been written for but one year, and 
because of these facts, the insured therefore 
argues that the company should now be stopped 
from setting up these alleged mistakes. 

At the trial of the action to reform which had 
to be brought by the company because the com- 
mon law practice in Illinois excluded equitable 
defenses to an action at law, the court rendered 
judgment in favor of the insured, from which 
the company now appeals. 


In upholding the judgment in favor of the in- 
sured and denying the company’s prayer to re- 
form, the Appellate Court of Indiana, in Banc, 
stated: 

“The sufficiency of the evidence to sustain the 
decision is the only question for review. 


“It is well settled that a motion for judg- 
ment on the evidence is equivalent to a de- 
murrer to the evidence, and that the same rules 
of construction apply. Curryer v. Oliver 
(1901) 27 Ind. App. 424, 60 N. E. 364, 61 N. E. 
593. Ona motion for judgment on the evidence, 
the court must accept as true all facts which 
the evidence tends to prove, and, as against the 
party making it, to draw from the evidence all 
such reasonable inferences as the court or jury 
might draw, and, if there is a conflict in the 
evidence, then only such evidence as is favorable 
to the party against whom the motion is di- 
rected can be considered. Chicago, etc., R. Co. 
v. Williams (1891) 131 Ind. 30, 30 N. E. 696. 


“In its effort to show that the evidence is 
sufficient to make out a prima facie case for 
reformation, and that the court erred in sus- 
taining appellee’s motion for judgment on the 
evidence, appellant contends, that, under the 
evidence, the mistake was merely that of the 
scrivener, and was a mistake as to the term for 
which the insurance was written, and not as 
to the premium; that appellee concealed the 
mistake from appellant until after fire loss; 
and that, under the rules of the Indiana Inspec- 
tion Bureau, the policy could not have been law- 
fully written for more than one year. It is 
argued that the policy shows on its face that the 
rate for one year was $1.18, and that therefore 
appellee knew that there was a mistake in the 
policy. In this appellant is in error. It is 
stated in the policy that the rate is $1.18, but 
it is not stated that this is the rate for one year 
or three. There is nothing in the policy to 
apprise appellee that a mistake has been made. 
On the other hand, appellant was in possession 
of two copies of the policy as written—one at 
the home office and one with the local agent. 

“We hold that the evidence is insufficient to 
entitle appellant to a reformation of the policy, 
and that the trial court did not err in sustaining 
the motion for judgment.” 
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WHAT THE RECENT CASES HOLD 

By disclaiming liability, an insurer waives its 
right to proofs of loss, and if the description 
of the insured premises is ambiguous, that mean- 
ing should be given which is most favorable to 
the insured. Hence, if the facts are in harmony 
with the above propositions, the following two 
defenses by the company to an action on the 
policy are of no avail: (1) that proper proof 
of loss was not filed in time, and (2) that the 
policy did not cover the building damaged by 
the fire. (Orwat vs. 7Etna Ins. Co., New York 
Supreme Court, Erie county, Jan. 17, 1928.) 





Where the insured was convicted of arson in 
connection with burning the property covered 
by the policy, and served a term in prison for 
said crime, he cannot recover under his policy 
of fire insurance. (Heller vs. American Al- 
liance Ins. Co., Supreme Court of Appeals of 
Virginia, Jan. 19, 1928.) 





If the company returns proofs of loss because 
of inadequacy and calls the assured’s attention 
to what they should contain, and the assured 
does nothing more and fails to serve additional 
proof of loss, it is held that proofs of loss have 
not been submitted in accordance with the re- 
quirements of the policy, and waiver cannot be 
worked out in favor of the assured. (Godfrey- 
Gallen Garage & Filling Station vs. Importers 
& Exporters Ins. Co. App. Ct. Illinois, 4th 
Dist., Jan. 20, 1928.) 





It is the general rule that the mortgagor’s 
unsurable interest in the mortgaged property 
continues to exist after foreclosure sale and 
before the time for redemption has expired. 
(Baker vs. Pennsylvania Fire Ins. Co., Monr- 
tana Supreme Ct., Jan. 9, 1920.) 





Where the evidence tended to show that the 
fire started before the tornado struck the build- 
ing, causing it to fall and continuing a further 
fire loss, a charge to the jury will-be sustained 
where it is directed that if the fire which 
destroyed the insured property started before 
the building fell, the company is liable for the 
entire fire loss. (Hartford Fire Ins. Co. vs. 
Doll, U. S. C. C. A., 7th Circuit, Jan. 5, 1928.) 





It is well established that loss by fire to a 


chattel falls upon the vendor who retains title f 


thereto although delivering possession to the 
buyer under an oral contract of sale. And the 
sale of an auto truck by the owner who retains 
legal title thereto as security for the purchase 
price does not affect the owner's rights under 
a fire policy which provides that the same shall 
be void if the interest of the assured in the 
truck be other than unconditional and_ sole 
ownership. (Wyman vs. Security Ins. Co, 


California, California Supreme Ct., 1st Dept, 


Dec. 23, 1907.) 
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909,000 


CHECKS AND DRAFTS 
Were Paid Out by 


THE TRAVELERS 


In 1927 for Insurance Benefits 


Amounting to over 


78 Million 


Dollars 








* This represents an average of about 3,000 checks and 
drafts every business day during the year. 


THE TRAVELERS 


The Travelers Insurance Company 


The Travelers Indemnity Company The Travelers Fire Insurance Company 


HARTFORD CONNECTICUT 
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UNITED STATES BRANCH 


OCEAN ACCIDENT & GUARANTEE CORP., Ltd. 
1 PARK AVENUE NEW YORK CITY 


CHAS. H. NEELY, Manager and Attorney 


( rhe 
Mona al 


Corporation Limited 









F inancial Statement for the United States, January 1, 1928 


(As filed with New York Insurance Department) 








EE . o  wkewinncwkeee Ca $21,391,666.58 

EE , (0), 55:0 SOhwe ater eerecgiea Mead aie anaes 15,427,284.60 

Voluntary Reserve for Contingencies............ 1,000,000.00 

Surplus as to Policyholders..................... 4,964,381.98 
METROPOLITAN OFFICE NEWARK OFFICE BROOKLYN OFFICE 
123 William Street 31 Clinton Street 156 Montague Street 


JOHN C. BUNYAN, Resident Manager LINDSAY H. RUDD, Superintendent DAVID P. REGAN, Supervisor 


























AGENTS and Brokers PIONEER LIFE 
who desire a new INSURANCE 
standard of satisfaction for COMPANY 


their clients will serve their 
own interests best by plac- 
ing their automobile insur- 
ance with the 


AMERICAN AUTOMOBILE An Old Line Company With 
INSURANCE COMPANY A aes Line of Policies 


L. A. HARRIS, President 





HOME OFFICE 


GREENVILLE, S. C. 


JOHN T. WOODSIDE 





St. Louis Chairman of the Board 
Issuing a most liberal contract em- T. OREGON LAWTON 
° ° President 
bodying all forms of automobile | 
: ‘ : | H. B. SPRINGS M. R. WILKES 
insurance in one policy ‘ V. Pt. & Secy. V.-Pt. & Treas. 
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WILL SEEK CONTROL OF 
AUTO RATES 


Michigan Department Intends Regu- 
latory Legislation 








PRESENT LIABILITY SITUATION HELD 
RESPONSIBLE 





Belief Exists That Companies Load One 
Line to Meet Losses on Another in 
Same Class 
LANSING, Micu., February 20.—An interest- 
ing sidelight on the ideas of Commissioner 
Charles D. Livingston in relation to automo- 
bile insurance rates was accorded in a brief 
discussion of the matter last week with the 
representatives of several large State-wide auto- 
mobile mutuals. Stock carriers as well as the 
mutuals are interested in the Commissioner’s 
views, particularly at this time, because of the 
fact that the department has been opposing 
vigorously the establishment of a higher sched- 
ule of public liability automobile rates in Mich- 
igan and the avowed intent of department offi- 
cials to seek legislation at the next session of 
the State’s assembly giving the department the 
right to review automobile rates the same as 

fire schedules. 

The Commissioner advocated more equitable 
rates all along the line with each type of busi- 
ness shouldering the burden of its own losses 
and with lower rates prevailing in cities where 
accidents are kept down through careful and 
lawful driving and enforcement of traffic meas- 
ures and higher rates in the communities where 
the traffic situation is out of hand and accident 
tolls are above the average. He indicated that 
a rather thorough survey of the auto loss situa- 
tion has been made in behalf of the department 
with a result that the department has consider- 
ably more knowledge of the existing situation 
than it has power to cope with those features 
which need regulation. 

Those in attendance at the meeting said that 
the Commissioner mentioned the tendency 
toward higher losses in collision business as 
creating an inequitable condit:on with many of 
the companies attempting to hold down rates 
in this line to meet competition and forcing 
some of the other auto lines to carry more than 
their fair proportion of the loss burden. 


Columbia Casualty Largely Increases 
Surplus 

As a result of its operations in 1927, the Co- 
lumbia Casualty Company, of New York, shows 
an increase in surplus of about $350,000, so that 
its surplus as to policyholders, including $1,000,- 
000 capital, now stands at $2,258,164. The com- 
pany reported resources as of December 31, 
1927, aggregating $7,452,527, while the chief 
liabilities are its unpaid claim reserve, $2,442,- 
263, and its unearned premium reserve, $2,265,- 


220. The Columbia Casualty writes accident, 
health, automobile liability, other liability, work- 
men’s compensation, fidelity and surety, plate 
glass, burglary, steam boiler, engine and ma- 
chinery, automobile property damage and colli- 
sion, and other property damage insurance. Its 
net premium income in 1927 exceeded $5,600,- 
000, while its loss payments were about $3,250,- 
000, and its expenses of investigation and adjust- 
ment of claims were about $690,000. The sur- 
plus as to policyholders of the Columbia Cas- 
ualty is now far larger than ever before. The 
officers of this strong and progressive company 
are as follows: President, Charles H. Neely; 
vice-president, Henry Collins, and Frank G. 
Morris; secretary, Fred J. Ranges. 


HUDSON CASUALTY CAPITAL 
INCREASE COMPLETED 
Company Soon to Enter New York, Penn- 
sylvania, Delaware and Connecticut 

At the first meeting of the new board of 
directors of the Hudson Casualty Insurance 
Company, Jersey City, held Saturday, announce- 
ment was made that the increase in capital stock 
from $500,000 to $1,000,000 had been entirely 
taken up. This stock was recently offered to 
the stockholders at $9 per share and there was 
considerable trading in the rights at a premium, 
up to the closing time on February 15, 1928. 
This is the second increase in the capital stock 
within the year and gives it combined assets 
of nearly $2,000,000. 

Plans submitted by the officers for immediate 
entry into the States of New York, Pennsyl- 
vania, Connecticut and Delaware were approved 
by the directors and as soon as formalities are 
completed the company will start doing business 
in these States. It was decided to defer entry 
into other States until a later date. Announce- 
ment was made that the new offices of the 
company in the Trust Company of New Jersey 
Building at Journal Square, Jersey City, would 
be ready for occupancy on April 1, by which 
time all of the voluminous records of the com- 
pany will be moved to the new headquarters. 


Court Quiz Begins 

(Concluded from page 3) 
of New York State. This searching and pro- 
vocative summary of the situation appeared in 
the issue of June 23, 1927, and was followed 
by consistent publication of news and editorials 
bearing on the subject. Contemporaneous with 
this effort to stir insurance men and the public 
generally to a realization of the evils involved, 
in order that remedial action might result, the 
daily newspapers of New York, particularly 
The World, The Evening World and The 
Brooklyn Daily Eagle carried out similar cam- 
paigns exposing the methods used to cheat both 
the public and the insurance carriers. 
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REPORTS TO LEGISLATURE 





New York Superintendent Gives Cas- 
ualty and Surety Data 





RESERVES INCREASED FROM $49,000- 
000 TO $282,000,000 IN TEN YEARS 





Six New Organizations in 1927 With Ag- 
gregate Capital of $5,200,000 and 
$6,275,000 Surplus 

James A. Beha, Superintendent of Insurance 
for New York, rendered the sixty-ninth annual 
report of his department to the Legislature of 
that State on Monday of this week. Comment- 
ing on casualty and surety company operation, 
the report said that such carriers would show 
a continued favorable condition when the final 
figures for 1927 business were in. 

The tremendous expansion of these lines 
of insurance is apparent from the increase 
of premium volume in ten years from $164,- 
000,000 to $602,000,000 and in reserves from 
$49,000,000 to $282,000,000. Six new organiza- 
tions have been effected since the beginning of 
1927, with total capital of $5,200,000 and total 
surplus of $6,275,000. 

The business of title and mortgage guaranty 
companies has been stimulated by the rapid 
real estate development of recent years. Dur- 
ing the past ten years their number has grown 
from eleven to thirty-four, with several more 
in prospect. The sound position of these or- 
ganizations will do much to retain public con- 
fidence in guaranteed mortgages as an invest- 
ment. 

Superintendent Beha discussed the condition 
of public motor vehicle insurance, which has 
been a problem for some years, but which is 
showing some improvement. 

The matter of insurance rates has had much 
attention and many complaints have been dealt 
with and adjusted with satisfactory results. A 
new standard mortgage clause has been promul- 
gated, restricted to first mortgage interests, and 
a use and occupancy co-insurance form has been 
agreed upon by underwriters which constitutes 
an exceedingly large stride in advance. 

Under the liquidation section of the Insurance 
Law three new proceedings were begun and one 
closed. Out of 116 proceedings since 1909, 80 
have been closed and 36 are pending. 


Surety Articles Published by Fidelity and 
Casualty 

The Fidelity and Casualty Company, New 
York, has published a series of articles on bond- 
ing under the title of “Suretyship.” The mat- 
ter was prepared by Hale Anderson, vice-presi- 
dent in charge of the bonding department, and 
W. L. Bates, assistant superintendent of the 
same division, and originally appeared in the 
company’s Service Bulletin during 1927. 
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Coast LO coast 


Wherever you may travel A2tna pro- 
tection goes with you. The local Aitna 
representative comes quickly to your 
aid, just as in your own home town. 


if The Astna Life Insurance Company « The Atna Casualty and Surety 

Company * The Automobile Insurance Company * The Standard Fire 

l Insurance Company of Hartford, Connecticut, write practically every 
form of Insurance Protection 


HETNA-IZE 


SES THE ZATNA-IZER IN YOUR COMMUNITY—HE IS A MAN WORTH KNOWING 
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FASE SOI “7 


HIS ADVERTISEMENT in the February 25th : z 
Saturday Evening Post is the first in the 7tna’s ‘ ing 
1928 campaign. Every two weeks a similar message 


seq 
will appear. 


Seth topos ulate 


Bupivasess es 


“Tt Pays To Be An ZEtna-izer”’ 
‘ETNA LIFE INSURANCE COMPANY 


and affiliated companies 
fETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 
of Hartford, Connecticut 
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| CASUALTY RULES OF 

‘ CENTRAL BUREAU 
Regulations for Reporting Uncollected 
2 Earned Premiums in New York 
4 


RECORDS TO BE IN BY APRIL 10 





James A. Beha’s Campaign Against ‘Free 
Insurance’? Becoming Effective 

The campaign being waged by Superintendent 
of Insurance James A. Beha to wipe out the 
so-called “free insurance” evil in New York 
received added impetus through the formal tak- 
ing over by the Central Bureau of the report- 
ing of uncollected earned premiums on casualty 
business in that city. Manager Benjamin R. 
Mowry, of the Bureau, in describing the plan 
to the companies and others interested, issued 
an announcement which said, in part: 
yy To satisfy the records required by the State 
' of New York Insurance Department it is neces- 
"sary that all reports of unpaid earned premiums 
Fe on policies and-or binders terminated between 
© December 20, 1927, and December 31, 1927, in- 
" clusive, be sent in or mailed to this office not 
© later than April 10, 1928. On all policies ter- 
| minated thereafter reports are to be sent in not 
' later than the tenth day of each month follow- 
ing ninety days from the close of the month 
during which the policy or binders were termi- 
nated; on policies which may require audit of 
payrolls to determine earned premium not later 
than the tenth day of the month following ninety 
days from the close of the month in which said 
earned premium is charged. 

No exceptions can be made to the ruling re- 
quiring the reporting of an unpaid earned pre- 
mium on all policies or binders or other instru- 
ments of insurance returned to your office for 
cancellation after the inception dates. 

In order that it may be possible to determine 
just when policies, binders or other instruments 
of insurance were returned for cancellation or 
marked off, whether prior to the inception date 
or subsequent thereto, a dateeand time stamp 
should be provided by every office and every 
canceled policy, binder or other instrument of 
insurance be stamped immediately upon its re- 
ceipt. 

A separate sworn monthly report must be 
made for each company represented by you, 
whether or not there are any outstanding items 
to report; in case there are none to report fill 
in the name of the company and your address 
at the top of the blank, write the word “none” 
across the face, sign the report and have same 
properly sworn to. 

» In the case of combination automobile poli- 
» cles covering the risks of liability, property 
damage, collision, fire and theft, the office bill- 
ing the broker or assured must make the report 
of the entire unpaid earned premiums; con- 
sequently if a casualty office places the com- 
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ACCOUNTANT 


Prominent New York multiple line in- 
surance company has attractive opening 
for accountant with successful experience 
as manager or assistant manager of ac- 

counting department. 

Duties would include supervision of 
accounting department and handling of 
collection correspondence. 

Give complete particulars regarding 
age, experience, qualifications and salary 
expected. 


| ‘ Inquiries held in strict confidence. S P 
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bination policy, one item covering the total 
amount due must be reported on the casualty 
blank by such office. Only one entry covering 
both classes of risk written under a combina- 
tion policy can be made. 

It is expected that all offices will report pay- 
ments of earned premiums made subsequent to 
the filing of the monthly reports. 

To maintain the necessary speed in posting 
the many entries that must be recorded on both 
the brokers’ and assureds’ cards, it is essential 
that all reports be sent in or mailed on or be- 
fore the tenth day of each month, carefully and 
completely filled out, and it will assist us greatly 
if the reports are typed. Fill in both totals at 
the bottom of each sheet and if more than one 
sheet is required for making the monthly re- 
port, number each one in the extreme upper 
left hand corner (1, 2, 3, 4, etc.), carry for- 
ward the sub-totals to a grand total on the last 
sheet, which last sheet only need be signed and 
sworn to, 


ILLINOIS FEDERATION’S ELECTION 
John C. Lanphier, Jr., Becomes President— 
Other Officers Chosen 

At its meeting last week, the Insurance Fed- 
eration of Illinois, elected the following of- 
cial slate: President, John C. Lanphier, Jr., 
Springfield; vice-president and chairman of the 
Illinois Insurance Day committee, Frank M. 
Chandler, Chicago; vice-presidents, Charles H. 
Burras, Joseph E. Callender, Isaac Miller Ham-- 
ilton, Louis J. Kempf and George D. Webb, 
Chicago; Charles N. Gorham, Rockford; Wil- 
liam E. Hodnett, Lincoln, and N. C. McLean, 
East St. Louis; secretary-treasurer, T. R. Moss. 

On the board of directors are: H. G. Bad- 
gerow, Herman Bartholemay, Norris H. Bokum, 
Fred Y. Coffin, Lyman M. Drake, Wade Fetzer, 
F. P. Hamilton, Elwin W. Law, Robert D. Lay, 
D. R. McLennan, Harry C. McNamer, Harold 
M. O’Brien, Fred A. Rye, Alexander Smullan, 
R. W. Stevens, George Tramel and S. T. What- 
ley, Chicago; F. M. Gund, Freeport; Louis A. 
Howes, J. D. La Teer, Peoria; C. B. McGrew, 
Galesburg; Emmet C. May, Peoria; R. W. 
Troxell, Springfield, and J. W. Webster, Dan- 


ville. 


Stone & Cox Accident Insurance Year 
Book 

The Stone & Cox Accident Insurance Year 
Book for 1927-28 has been issued in London 
and contains a large amount of useful informa- 
tion. In general, its various parts cover insur- 
ances of the person, insurances of property, in- 
surances of liability and insurances of interest. 
There is a history of Lloyds, a chapter on rein- 
surance, another devoted to annual accounts of 
the casualty offices, and an extensive directory 
of insurance officers, brokers, assessors, insti- 
tutes and other organizations. The price of this 
book is $5. 


Wanted—A Casualty Underwriter and 
Executive 

On another page of this issue of THE Spec- 
TATOR a midwestern casualty company is adver- 
tising for an underwriter and executive who 
is capable of handling this branch of the busi- 
ness. The opportunity is a good one, and those 
interested are invited to correspond with 
the advertiser through the address given in the 
advertisement. 
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CONTROL TO CHANGE 


Banking Group to Get Federal 
Surety 








CAPITAL WILL BE INCREASED 





Stockholders Approve of $775,000 Addi- 
tional Stock 
Des Mornes, Ia., February 21.—Stockholders 
of the Federal Surety Company of Davenport, 
at their annual meeting, unanimously adopted the 
recommendation of the directors to increase the 
capital stock of the company to $1,500,000 and 
approved a contract made by the directors to 
sell a New York syndicate the $775,000 addi- 
tional capital stock authorized. 


While the control of the company will pass 
into the hands of a group of New York bank- 
ers, there will be no changes of any kind in 
the management. 


That was the announcement made by W. L. 
Taylor, vice-president and general manager of 
the Federal Surety, following the meeting: 


“It is the intention of the New York bankers, 
who are buying into the Federal Surety, to 
continue to operate the company in Davenport,” 
Mr. Taylor declared. 


“They will probably buy other companies and 
move them here, for it is their plan to use the 
Federal Surety as a nucleus to build a big in- 
stitution. 

“Many of these New York bankers have 
already visited Davenport. A group of them 
was here late in January and was well pleased 
with the institution.” 

There will be no change in the name of the 
company. Congress recently passed a law for- 
bidding the word “Federal” in connection with 
any banking or insurance concerns, but it was 
not retroactive and the name is regarded as a 
valuable asset. 


Ocean Accident Shows Big Gain in 
Surplus 

The United States branch of the Ocean Acci- 
cident and Guarantee Corporation, Ltd., of Lon- 
don, makes a very strong statement as of Jan- 
uary 1, 1928. It reports assets amounting to 
$21,391,667, and after making due provision for 
all liabilities ($15,427,285), as well as maintain- 
ing a voluntary reserve for contingencies of $1,- 
000,000, it shows a surplus to policyholders of 
$4,964,382. This represents a gain of over 
$620,000 in the surplus for last year. The Ocean 
Accident has built up a very large business in 
the United States, operating in practically all 
of the States, and does a diversified business, 
including, accident, health, burglary, fidelity 
and surety, liability, plate glass, steam boiler, 
automobile property damage, liability and colli- 
sion, credit, engine and machinery, workmen’s 
compensation, etc. Charles H. Neely is man- 
ager and attorney for the United States branch 
of the Ocean Accident, and Henry Collins and 
Frank G. Morris are assistant managers. The 
company enjoys a high reputation in this coun- 
try, and is considered one of the leaders among 
companies writing casualty and surety lines. 
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NEW BOOK ON CASUALTY 


A Comprehensive Work Explaining 
All Casualty Lines 








VALUABLE AID FOR AGENTS AND 
BROKERS 





Contains Copies of Policies, Contracts, 
Riders, Endorsements, Rate Sheets 
and Manual Pages 

During recent years the great growth and 
diversification of casualty insurance have led to 
demand for an instructive work treating of dif- 
ferent lines written by casualty insurance compa- 
nies. To meet this need the book entitled 
“Casualty Insurance” has been written by Clyde 
J. Crobough, M. A., and Amos E. Redding, 
B. S., and published by Prentice-Hall, Inc. Mr. 
Crobough is supervisor of educational exten- 
sion for one of the large multiple line insurance 
companies, and was formerly chief of the Pol- 
icyholders’ Service Bureau of the Insurance De- 
partment of the United States Chamber of 
Commerce, and previously assistant supervisor 
of insurance, School of Commerce and Finance 
at Indiana University. Mr. Redding is field 
supervisor and instructor in charge of the cas- 
ualty training school for field men for one of 
the large multiple line insurance companies, and 
was for ten years engaged as a field man in va- 
rious sections of the country, in the production 
of the casualty insurance lines. It is apparent 
that the authors are well qualified by experience 
to write upon the various classes of casualty 
insurance. 

The book is divided into fourteen chapters 
and contains 773 pages. The chapter titles are: 
Introductory ; Accident Insurance, Health (Sick- 
ness) Insurance; Plate Glass Insurance; Power 
Plant Insurance; Sprinkler Leakage Insurance; 
Water Damage Insurance; Automobile Insur- 
ance; Miscellaneous Public Liability and Prop- 
erty Damage Liability Insurance; Professional 
(Malpractice) Liability Insurance; Workmen’s 
Compensation and Employers’ Liability Insur- 
ance; Burglary and Robbery Insurance; Check 
Alteration and Forgery Insurance; Conclusions. 

The chapter titles serve to indicate in a broad 





way the scope of this book, but under each chap- 
ter there are numerous subheads, and each of 
the general subjects is treated at much length. 
Sample policies, material from manuals and 
other similar information are also included, at 
the end of every chapter being reprints of poli- 
cies, contracts, riders, endorsements, rate sheets 
and manual pages. There is also ample discus- 
sion of the needs for the insurance. 

The book “Casualty Insurance” is designed 
for use by casualty agents and brokers who wish 
to obtain a better and broader knowledge of the 
business; for casualty insurance policyholders 
who desire more light upon the protection they 
carry, and for use as a college or university 
text book. 

This valuable book, covering important 
branches of the insurance business from a prac- 
tical standpoint, sells at $6 per copy, and may be 
obtained from The Spectator Company, selling 
agents. 


Spray Coating—Its Hazards and Safeguards 

The Hartford Accident and Indemnity Com- 
pany of Hartford, Conn., has just issued a 
booklet called “Spray Coating—Its Hazards 
and Safeguards.” This publication, which is to 
be mailed free upon request, is the result of a 
comprehensive investigation into the health and 
property hazards connected with the use of 
spray lacquers conducted by John B. Lamenzo 
of the company’s research department. Fred- 
erick C. Russell, of Hartford, whose popular 
articles on the automobile and radio industries 
have appeared in hundreds of newspapers 
throughout the country, collaborated with Mr. 
Lamenzo. 





Sun Indemnity’s Agency Appointments 

The Sun Indemnity Company, New York, 
has made the following agency appointments for 
accident and health business, on which line it is 
conducting a special drive: Lawrence Bates, 
Syracuse, N. Y.; Beers & DeLong, New York 
city; H. Lawrence, Choate, Washington, D. C.; 
Robert L. Foreman, Atlanta, Ga.; F. H. Gross, 
Detroit, Mich.; T. Francis Moras, Hartford, 
Conn., and the Washington County, Portland, 
Me. 











~ Supplement to Extracts from the Statements of Casualty Surety 
and Miscellaneous Companies for 1927 


The following figures from the statements of casualty, surety and miscellaneous insurance 
companies, covering the year 1927, have been compiled from returns made direct to THE SPECTATOR: 





t 
$ Capital Total Net Dividend Toal 
Name andjLocation of Co. Stock Admitted Net Premiums Total Losses Paid to Expenses Expendi- 
Paid in Assets Surplus Written Income Paid Stockholders Paid tures 
City & Village Mut. Auto., 

Bloomington. ........... $15,506 .% $47,845 J] $20,501 $55,495 $78,553 $17,747 $13,405 $53,252 
Com’! Trav., Bos. Ben., Bos... Mutual 7,489 > 77,862 88,751 69,329 17,452 86,781 
Constitution Ind., Phila.... 1,000,000 3,536,031 1,452,310 1,374,785 1,838,990 178,231 ........ 1,181,516 1,309,747 
Fidelity and Casualty, N. Y. 4,000,000 |.38,568,066 7,311,499 24,831,805 26,615,544 11,801,175 800,000 12,413,414 25,014,589 
General Accident, Phila... .. d500,000 20,119,075 2,767,673 17,817,205 18,559,363 8,206,331 ¢300,543 7,197,105 15,850,380 
Hdwe. Mut. C., Stevens Pt. Mutual 2,210,195 485,364 2,057,452 2,143,011 615,309 469,641 600,363 1,685,310 
—— Exch., C. M. C. Reciprocal . 3,511,106 1,842,705 2,773,747 2,952,697 860,467 468,877 240,746 2,381,243 

Yhicago 
Independence Ind., Phila... 1,500,000 10,601,455 1,186,627 8,532,780 8,878,821 3,551,305 75,000 4,322,251 7,948,556 
Motor Trans. Mut., Chicago Mutual 211,700 90,053 252,085 292,738 a aor 92,194 241,893 
N. Hamp Mut., Lia., Con’d. 200,000 1,055,357 128,357 971,682 1,232,107 306,402 48,567 439,014 793,983 
N. Y. Safety Res. F., N. Y.. Mutual 37,632 28,168 56,094 58,864 WO onwessns 49,638 59,243 
Reserve Mut. Cas., Chicago. Mutual 12,124 8,737 52,250 54,303 i a 30,743 52,292 
Southern Lloyds, Yoakum.. Reciprocal 212,288 102,069 170,537 177,539 68,528 20,365 54,648 163,541 
U. S. Plate Glass, Phila... .. 100,000 511,018 377,902 51,378 81,567 20,857 27,000 36,555 84,982 
Vermont Accident, Rutland. 10,000 30,330 14,035 36,308 38,109 PEE vvm tees 24,096 38,447 
Wisconsin Auto., Monroe... Mutual 500,475 125,335 544,853 566,321 ee 245,336 428,128 
Wis. Mut. P. G., Juneau.... Mutual 122,520 76,851 72,429 77,467 BROOR so cenazee 41,696 70,091 
Wolverine Mut., Dowagiac.. Mutual 322,918 111,042 372,092 392,624 ol) Se 147,412 370,447 
World Mut. H. & A., Phila.. Mutual 10,499 8,101 57,378 57,735 ae Ane 96,667 57,141 
Yorkshire Ind., New York. . 309,000 850,180 429,172 147,196 275,891 ae 61,034 66,543 


a Guaranty capital. 6 Unavailable. 


c Remittance to home office. 


d Statutory Deposit. 








The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


In the course of the average 
man’s business life he very natur- 
ally calls upon his doctor, lawyer, 
and banker for professional and 
business advice. He learns from 
experience that these men, through 
their training and_ specialized 
knowledge, are qualified to counsel 
him along those lines which are 
outside the immediate realm of 
his particular business. Probably, 
because Insurance has not always 
occupied the important place in 
business that it now does, the 
average business man does not 
turn to his insurance man in quite 
the same way that he does to his 
doctor and lawyer. But there is 
every reason why he should. The 
counsel of his insurance man in 
regard to his insurance needs is as 
important as his doctor's medical 
assistance or his lawyer's legal 
advice. 

The Employers’ Group Repre- 
sentative carefully studies your 
insurance needs in relation to 
your particular business and sug- 
gests adequate protection. He 
explains the important features of 
the recommended policies and, as 
he is willing to assume the re- 
sponsibility for the “‘insurance- 
side’ of your business, he relieves 
your mind of unnecessary detail 
and worry by performing a “‘ser- 
vice that satisfies.” 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
‘through the media of national magazines. § 

Agency connections with The Employers § 
Group are still available for the competent & 
insurance man. fs 
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AUTO GUEST CASE DECIDED 


Section 282-E of New York Highway 
Law Limited by Ruling of Court 
of Appeals 








SCOPE OF MASTER’S LIABILITY NOT 
ENLARGED 





Companies Writing Car Liability in Em- 
pire State Will Benefit by Interpreta- 
tion of High Court 

Ever since 1924, when Section 282-E of the 
New York Highway Law was placed on the 
statute books of the Empire State, negligence 
lawyers and particularly those connected with 
casualty companies writing auto liability in New 
York, have been engaging in heated discussions 
and litigation concerning the application of this 
law to certain stated circumstances. Section 
282-E reads as follows: 


Negligence of operator other than owner 
attributable to owner. Every owner of a motor 
vehicle operated upon a public highway shall be 
liable and responsible for death or injuries to 
person or property resulting from negligence in 
the operation of such motor vehicle, in the busi- 
ness of such owner or otherwise, by any person 
legally using or operating the same with the 
permission, express or implied, of such owner. 

The above law probably had its inception in 
the desire of the legislature to protect the gen- 
eral public and indemnify pedestrians against 
injuries sustained by being negligently run into 
by automobiles. Congested traffic conditions due 
to the increasing necessity for automobiles and 
the subsequent influx thereof brought about a 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





Statement as of 
December 31, 1927 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,857,801 
RRS. en cars ticed 1,200,000 
ee eer ee 1,409,037 


Fifteen Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 


We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 

Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 





Let the Southern Serve You 








situation where thousands of deaths and tens of 
thousands of injuries were the price paid yearly 
by the Empire State for the operation of motor 
vehicles. 


For the injured party to recover formerly 
in an action at law for personal injuries against 
the owner of the car, where the same was being 
driven by someone other than the owner, the in- 
jured party had to prove that the automobile 
was being driven in the course of the owner’s 
business or on an enterprise for the owner. 
Formerly if X borrowed Y’s car and during 
the course of a joy ride negligently injured Z, 
the injured party, though he could sue X, 
had no cause of action against Y. After the law 
was passed the pendulum swung violently in the 
opposite direction with the result that companies 
writing auto liability showed an increasing 
number of suits pending. The legal profession 
has been practically at odds as far as a definite 
construction of this statute is concerned and 
just how wide a scope the new law had or to 
what extent it curbed or did away with prior 
existing rules was a matter of some conjecture. 
In an opinion, made public, last week, the New 
York Court of Appeals has helped to clarify 
the atmosphere to some extent. 


In the case of Psota vs. Long Island Rail- 
road Company and Antoinette D. Andrews, New 
York’s Court of last resort held that where a 
servant invites guests to ride in his master’s 
automobile and said guests are injured due to 
the servant’s negligence, the guests cannot re- 
cover against the owner if he has given the ser- 
vant instructions not to invite people to ride 
with him or if it appears that the servant was 
not acting within the scope of his employment. 
That part of the decision which establishes this 
precedent reads as follows: 

The law has always been that a master is not 
liable for the acts of his servant or agent un- 
less acting within the scope of his employment. 
In applying this rule it has been frequently held 
that an owner of an automobile is not liable 
to strangers invited by the chauffeur to ride, 


especially if contrary to orders and instructions 
(Rolfe v. Hewitt, 227 N. Y. 486. p. 491; Gold- 
berg v. Borden’s Condensed Milk Co., 227 N. 
Y. 465). 


Section 282-E of the Highway Law therefore 
has not changed the rule of law. Even though 
Nash was driving the Ford car with the per- 
mission, express or implied, of Mrs. Andrews, 
he was not acting within the scope of his 
employment if he invited these children to ride 
contrary to her instructions. Mrs. Andrews 
should have been permitted to prove these facts. 
A chauffeur of an automobile is employed to 
drive it according to his employment and his 
instructions, express or implied. 

While, therefore, the Psota children were 
hurt through the negligence of Nash, yet Mrs. 
Andrews is not liable is he were acting without 
the scope of his employment or contrary to her 
instructions. 

It would seem, then, that under the above 
circumstances, an invited guest of the chauffeur’s 
cannot recover against the owner, though a third 
party, pedestrian or autoist can recover against 
the owner even though the chauffeur is not act- 
ing within the scope of his employment. This 
rule, together with the rule that an action for 
loss of services is within the scope of Section 
282-E, will, fortunately, set a precedent for 
future negligence actions and lightens slightly 
the burden imposed on casualty companies writ- 
ing auto liability. 


Death of Miss Mary E. Heffron 

Miss Mary E. Heffron, for many years assist- 
ant secretary and purchasing agent of the Con- 
tinental Casualty Company of Chicago, died last 
week. She had been with the company over 40 
years and was one of the oldest employees in 
point of service. Beginning her insurance work 
in 1886 as an errand girl in the Chicago offices 
of the Metropolitan Accident Company, which 
was merged with the Continental, she had been 
on the job steadily since. She was for some 
time private secretary to President Alexander 
until almost 20 years ago, when she became pur- 
chasing agent. 
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ONE PARK AVENUE, NEW YORK, N. Y. ” 
CHARLES H. NEELY, President ~ 
Financial Statement, January 1, 1928 ,{ 
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COMPULSORY AUTO INSURANCE 
HEARING 
Much Opposition Developed Before District 
of Columbia Sub-Committee 

WasHINGTON, D. C., February 21.—Any bill 
passed by Congress providing compulsory auto- 
mobile insurance for the District of Columbia 
will be considered a model for adoption by the 
States, and therefore Congress should enact 
such legislation only after careful study, it was 
declared last week at a hearing before a House 
sub-committee on the District of Columbia on 
the bill introduced by Representative Treadway 
of Massachusetts. 

Representatives of the automobile associations, 
the industry aud the owners appeared before 
the sub-committee in opposition to the measure. 
It was pointed out by them that many thousand 
automobiles daily enter the District from Mary- 
land and Virginia, where no insurance laws are 


| in force, and it was contended that if the Dis- 


trict owners were required to carry insurance 
many of them would register their cars in those 
States, thereby evading the law. 

It was also pointed out that of the 28 State 


legislatures before which compulsory automo- 


bile insurance has been laid, only one, Massa- 


’ chusetts, has adopted the law, and in that State 


it has been in force for only a year, not long 
enough, it was contended, to draw any satis- 
factory conclusions. 

As a result of the divergence of opinion ex- 
pressed, the sub-committee deferred further 
consideration of the measure and suggested that 
a conference be held between the various fac- 
tions in an effort to reach an agreement on a 
temporary measure. 


E. E. Stiles Promoted by 4&tna Casualty 

John S. Turn, vice-president, New York of- 
fice, AEtna Life Insurance Company, A£tna 
Casualty and Surety Company and the Auto- 


mobile Insurance Company of Hartford, Conn., 





has announced the advancement of E. E. Stiles 
from office manager to a newly created position 
of comptroller of the New York, 100 William 
street office, and the Brooklyn and Forty-Second 
Street branches. 


Massachusetts Surety Underwriters Elect 
Officers 

At its recent meeting, the Surety Under- 

writers Association of Massachusetts elected the 

following officers: President, Samuel S. Perry, 

vice-president of the Massachusetts Bonding; 











Underwriter and 
Executive 


Wanted by a midwestern Casualty 
company, a Casualty Insurance Un- 
derwriter and Executive. Please give 
references, state detailed experience 
and salary desired. 


All replies treated in confidence. 
Box 100 
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vice-president, Wallace M. McNaught, Gilmour, 
Rothery & Co.; secretary, A. Gordon Arm- 
strong, American Employers, and _ treasurer, 
George W. Berry, Massachusetts Bonding. The 
executive committee is composed of John Sulli- 
van, Field & Cowles; James P. Parker, United 
States Fidelity and Guaranty; Clarence M. 
Leith, Standard Accident; James W. Mitchell, 
John C. Paige & Co., and Harold F. Barnes, 
Detroit Fidelity and Surety. 


Maryland Casualty Men to Meet With 
Agents of Home in Series of Con- 
ferences 
A series of meetings between agents of the 
Maryland Casualty Company, Baltimore, and 
the Home (Fire) Insurance Company, New 
York, has been arranged and Richard H. 
Thompson, vice-president of the former organ- 


ization, left for Minneapolis to join C. M. 
Martindale, secretary of the latter, for the first 
joint gathering of the series. This included 
representatives of the two companies from Min- 
nesota, Iowa and North and Southern Dakota 
and was held at the Radisson hotel in Minne- 
apolis on February 21 and 22. 

The meeting was called to discuss plans 
whereby the representatives of the companies 
will turn over business to each other and will 
make recommendations regarding agency ap- 
pointments. Such a working agreement has 
existed for some years between the Maryland 
Casualty and the Home with respect to auto- 
mobile lines, and the decision to extend it to 
other classes was reached not long ago. Sub- 
sequent conferences will be held with repre- 
sentatives of the two companies in Milwaukee, 
Chicago, Indianapolis, Louisville, Cincinnati, 
Columbus, Detroit, Cleveland and Pittsburgh. 





Firing Him Won’t 
Pay the Loss 


T may soothe an employer’s injured feelings to discharge 
the employee whom he has found robbing him, but it 


won’t pay the loss.} 


The only method whereby employers can protect them- 
selves against the hazards of dishonesty is by placing their 
employees under adequate Fidelity Bonds. : 





Fidelity Bonds (Honesty Insurance) are available in four 
forms designed to meet the’needs !of every business organ- 


zation, large or small. 


They are: Individual, covering 


single employees, each in specified amounts; Schedule, 
covering several named employees under one form,”each for 
a specified amount; Position Schedule, covering the “posi- 
tion” rather than the incumbent; Blanket, covering under 
one form every employee up to the full amount of the 


bond. 


A PROFITABLE LINE TO HANDLE 


Fidelity Bonds constitute one of the most profitable lines any insurance 


agent can handle. 


frequently be increased on the anniversary dates. 


Once on the books they stick and the coverage can 


For full information 


about this or any other form of corporate suretyship address the F 8 D's 


Production Department. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 


FIDELITY and SURETY BONDS—BURGLARY and PLATE GLASS INSURANCE 
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Pledging his first earnings 


— and swam 


HIS is the story of a young man who mott- 
gaged his future to go into the life insur- 


ance business. 


He was twenty-four years old; married, had 
three children. A clerk in a shoe store, he 
burned his bridges by giving up his old job 
and using the little money he had to pay his 
bills. Thirteen dollars were left; not enough to 
cover his expenses, so he went to the grocer, 
the milk man and the butcher and gave them 
post-dated checks for the food he needed. 


To himself he gave ten days to make the money 
to pay the checks. With determination spurred 
by sheer necessity, he started to work . . pro- 


spects . . conferences . . policy contracts .. 
applications. At the end of the first week he 


had the money. 


Ten years later he had bought enough property 
with his insurance earnings to pay him $6,000 
a year in rents alone; besides he had a large 


renewal income. 


The vision that started this man ona life insur- 
ance career discloses no less an opportunity for 
success and independence today, than it did 
then. Our men seeit . . and through the hel 
of leadership and cooperation in their fiel 
operations we are . . ‘carrying them to success 
with us,?? 


Frank M. started in to sink or swim 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


CAREY G. ARNETT, ‘President 


Home Offices: Louisville, Kentucky 
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All Things Are Possible to Him Who Wills 


By Witi1am C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


ence I have in the business world the 

more convinced am I of the truthfulness 
of the statement which heads this article. There 
are so many instances in the history of achieve- 
ment for me to believe otherwise if I so, desired. 
The old statement that man is the architect of 
his own destiny is literally true and can not be 
proved false. Life in a sense may be likened 
to the great Stone Mountain just out of At- 
lanta, Ga., on which the great characters who 
figured so largely in the history of the South- 
ern Confederacy, are being carved. It makes 
me think. that life on the debit is also a great 
white stone of opportunity and that it is up 
to us to chisel out our own accomplishments. 
I am sure that such is the case. In fact, I 
know it to be true. The stone, figuratively 
speaking, is nothing more than the native abil- 
ity which God has given us. In view of this 
fact, it occurs to me that we should do all 
within our power to carve from it the greatest 
possible destiny that we can. I am sure that 
I speak without any possible fear of contradic- 
tion when I say that the tool that will best 
enable to carve out a real future in the insur- 
ance business is the quality that was wrapped 
up in the statement of General Grant of the 
American Army when he uttered those immor- 
tal words, “I propose to fight it out on this 
line if it takes all summer.” Napoleon doubt- 
less had the same thing in mind when he said: 
“Impossible is not good French.” I also be- 
lieve that our own Emerson had the idea in 
mind that all things are possible to him who 
wills, when he said: “There is always room 
for a man of force.’ Emerson in this state- 
ment, I am sure, did not mean that success is 
to be attained by force in the sense of causing 
the downfall of another in order that we might 
attain unto something great ourselves. That 
could not have been his meaning, but this is 
what I believe he meant: The man who is 
determined, who is doggedly determined, and 
who does not know the meaning of fail, will 


T HE longer I live and the more experi- 


F be a man of force and nothing can keep him 


epee: 


Ae See FS 


down. 

Laying aside all party lines, I really believe 
that Col. Theodore Roosevelt was one of the 
greatest men that this nation has ever pro- 
duced, and if there has ever been an Ameri- 
can who was a man of force and who so ably 
Personified it, I believe that Roosevelt did. And 
it is said that when he was a boy that he was 
very frail. And many people are that way and 
> like to use their frail bodies as an excuse for 


not accomplishing anything, but Roosevelt has 
forever proven that that is an unwise course. 
The world always has, always does and always 
will make room for the man who is determined 
to carve for himself a name upon the pages of 
whatever calling he applies himself to. It can 
be said in deed and in truth that all things are 
possible to the man who wills—and we might 
say who wills strongly enough. 

There is more to will power than a mere 
asset of the mind. I am sure that when a man 
wills a thing within his mind then his body 
must exercise itself toward its accomplishment. 
Will power is not will power until it has suffi- 
ciently exercised itself to show its sincerity. 
Some times we will that we will accomplish 
certain things—and this is commendable. And 
it is equally true that we sometimes will to 
do things that are not for our own good and, 
as a result, we oftentimes fail. And there is 
no special wrong in failure, just so we correct 
our mistakes and resolve to not repeat the same 
error twice. Archbishop Manning is credited 
with this statement: “Our character is our 
will; for what we will, we are.” What have 
you determined to accomplish this year as a 
debit man? What goal have you set to at- 
tain before the year 1928 has come to a close? 
Have you determined to profit by the m‘stakes 
you made last year? Have you been able to 
account for the mistakes that you have already 
made? Did your mistakes cause you to think 
more seriously and more deeply? Do your 
faults cause you to worry about them or do 
they make you more determined than ever to 
not repeat them? Have you outlined a pro- 
gram of sufficient size, length and breadth to 
make you hustle to attain it? I realize that 
these are rather pertinent questions, but it takes 
things of this kind sometimes to get us in the 
right frame of mind so that we can really will 
to accomplish the things that we should. Get 
the correct answers to these questions and back 
them up with enough backbone and will power 
and follow them all during the year with a 
dogged determination, and I am certain that 
you will have a record at the close of the year 
that will be the envy of your less determined 
fellow-agents and will be a source of pride and 
satisfaction to yourself and your friends. Try 
it and see. All things are possible to him who 
wills—strongly enough. 

“We go forth,” said Emerson, “austere, dedi- 
cated, believing in the iron links of Destiny, 
and will not turn on our heels to save our 
lives; but a book, or a bust, or only the sound 
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of a name shoots a spark through the nerves 
and we suddenly believe in will. I cannot even 
hear of personal vigor of any kind, great power 
of performance, without fresh resolution.” It 
is good for debit men to occasionally compare 
the records they have made with the accom- 
plishments of others. This will stimulate them. 
It even doestany person good to think of what 
people have accomplished outside of our own 
businesses. For instance, take the record break- 
ing flight of Colonel Lindbergh across the vast 
Atlantic Ocean from New York to Paris. The 
very mention of that feat has actually electrified 
the world and set the imagination of the people 
of every nation under heaven on fire and they 
have actually stood aghast at the almost un- 
speakable accomplishment. There is great 
power in achievement and we should remember 
the things that others accomplished and profit 
by their methods. We should imitate the things 
that makes others successful and resolve to use 
them with our own personality, coupled with 
our own initiative and individuality. By doing 
this, we can likewise prove that all things are 
possible to him who wills, provided he will 
strongly enough. 

“Nature seems to have calculated,” said Napo- 
leon, “that I should endure great reverses. She 
has given me a mind of marble; thunder can 
not ruffle it; the shafts merely glide along.” 
Few men in all this history of the world have 
had such remarkable self-control, such complete 
self-mastery as he had, although in some ways 
he was a very weak man, as all are men, which 
only goes to show that no matter how strong a 
debit man may be on some points, he will be 
weak on others. The thing, therefore, to do, is 
to strengthen our weak points, and not let our 
stronger ones become weaker. When the plague 
was decimating the great army of Napoleon at 
the siege of St. Jean d’Acre, he, for the pur- 
pose of inspiring his men, went about among 
his plague stricken soldiers and even touched 
the wounds and their sores with his bare hands. 
He said that the man who had no fear would 
never be stricken with the plague. He believed 
that the mind was the great dominating force 
of the body and that it should always be 
triumphant. If the world has ever produced a 
man who was a believer in the almost omni- 
potent power of the mind and the will, it was 
Napoleon. No one, I presume, would endeavor 
to endorse all that the great Napoleon did, but 
most assuredly the entire world is united in say- 
ing that he was one of the world’s greatest 
genuises and that the things that made him out- 
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shine most men should likewise be used by us 
if we would also accomplish things worth while. 
Debit men can learn many things from the life 
of Napoleon—and others, for that matter, who 
have stood out prominently in the world’s hi‘s- 
tory. Success, in any line of human activity, 
can be attained by the same general set of 
principles, the first of which is “all things are 
possible to him who wills—strongly enough.” 
Those who make the greatest failures in the 
insurance business are the aimless, the purpose- 
less, the indifferent, the blundefing, the shift- 
less, and the half hearted. Either of these 
characteristics are usually accompanied by all 
the rest. For instance, the man who has no aim 
in his debit life, will nearly always be found 
to be a man who has no purpose, no co-opera- 
tion, no enthusiasm for his work and is there- 
fore blundering in all he does, shiftless in all 
that he under takes, and attempts every 
lem in a half hearted way. 
for a man of that type. 


prob- 
Nothing is ahead 


HAVE AN IDEAL 


One of the outstanding characteristics of all 
great men is that they are usually men of one 
outstanding, dominating ideal. There are very 
few people who are successful at anything they 
may undertake. And it is not always best that 
they should be this way. What the debit needs 
is specialists, men who will determine to make 
their debits the outstanding of all that their 
company has. One of the outstanding school 
men of the South in recent years was ex- 
Senator “Sawney” Webb of Tennessee. Sen- 
ator Webb, as a school man, had one dominat- 
ing idea in the education of young men, in which 
he specialized and that was: “Boys, be men.” 
And in that expression was wrapped up all 
the great sentiments that he gathered from every 
imaginable source. And it can be said to his 
credit that he has perhaps educated more Con- 
gressmen, Senators and other great and useful 
public servants than perhaps any other schoo} 
man in the entire United States within the last 
century. There is no harm in being a man 
with one dominating idea provided that idea is 
of sufficient magnitude to require a lifetime of 
service and determination. Determine that you 
will let nothing stand in your way during the 
year 1928 that will keep you from piling up 
the greatest achievement that you have yet at- 
tained. If these feeble words of mine could be 
instrumental in so inspiring some debit man 
to make a real world record, it would likewise 
be the greatest year I have yet had. Cut this 
article out and determine that you will be the 
man. Be a go-getter. 


A Sincte Aim WINs 


And, debit men, just bear this thought in 
mind: It is the single aim that wins. You 
can say all you please about these many sided 
men and I would be the last to say anything 
against them. Thank God for men who are 
many-sided in their ability to accomplish the 
seemingly impossible, but above all that, let us 
thank Him for the man who has one single 
aim and is determined to arrive at the station 
called success. Let us determine to shun that 


artificiality which comes as the result of rapid- 


ity. But instead let us resolve to welcome the 
habit of concentration which takes us to the 
root of things. Again we may profit from 
Napoleon, who said: “When my resolution is 
taken, all is forgotten except what will make 
it succeed.” 

A one talent man who concentrates his powers 
upon one unwavering aim will accomplish more 
than the ten talent man who scatters his ener- 
gies and never quite knows what he can do 
best. Follow a definite aim for the year and 
you will have one grand destiny and that will 
be success. 

“Steadfast application to a fixed aim” is the 
great law of a well spent life. It made Turner 
a great painter; Bentley a great scholar; 
Priestly, a great chemist; Macauley, a great 
historian; Grant, a great general; Lincoln, a 
great statesman; Washington, the great founder 
of the American Republic; Pershing, the great 
commander of the A. E. F.; Luther, a great 
reformer; Dryden, the great industrial insur- 
ance p:oneer of America; Rockefeller, the great 
oil magnate; Ford, the leader of the motor 
world; Wilson, the great leader for world-wide 
peace founded upon the Golden Rule, and on 
and on through the entire catalogue of human 
accomplishments. And by all means, get this: 
It will make you a great insurance man on the 
debit. All things are possible to him who wills 
strongly enough. 


Head ’Em Off! 

Agents are prone to postpone the saving of 
business until the last week of the grace period. 

Which is the same thing as a life-guard wait- 
ing until a drowning person goes down for the 
third time before attempting a rescue. 

Business that’s in arrears is headed toward 
the lapse sheet, whether it be one, two, three 
or four weeks in arrears. It should be regarded 
as a potential lapse when it is one week in 
arrears, or even when it is paid flat. 

One and two weeks arrears cases may not in- 
tend to lapse, but they are in the danger zone, 
they have too small a margin of safety. 

People meet with unforseen reverses. When 
their premiums are paid in advance there is a 
chance taht theireaffair will be adjusted before 
their life insurance goes out of benefit. But 
when unlooked-for reverses come to the family 
when premiums are in arrears, there is little or 
no chance of saving the business and they lose 
their protection at the time they need it most. 


Most lapses carry four weeks arrears, but be- 
fore they were four weeks in arrears, they were 
one, two and three weeks in arrears. 

Every additional week of arrears gives added 
momentum toward the lapse sheet, and the 
greater the momentum the harder to stop the 
lapse. 

Use the same effort on the first week as is 
used on the last week of the grace period. Go 
to see the head of the family when the business 
first starts to slip. It’s easier to collect one 
week than four weeks. Head off arrears be- 
fore they acquire velocity that can only be 
stopped by lapsing the business——Western and 
Southern Field News. 
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Temperament 

Many valuable hours are spent each year Ly 
many of us, worrying. In nearly every case, 
we are worrying over some little insignificant 
thing, and the more we think about it the 
greater we make its significance in our own 
minds. Don’t let little things worry you! 

Salesmen who work for an insurance com- 
pany are so interested in their work from the 
human standpoint and the service their com- 
pany is able to render to society, that they, in 
presenting a case to a prospect put it in so 
faithful a manner, that they are liable to get 
the prospect somewhat “ruffled.” Don’t Jet that 
worry you because you know that every fact 
and argument presented to him is true and be- 
ing true, the prospect will, when he thinks the 
conversation over, realize the trueness of your 
statements. 

During the time you spent in worrying, be- 
tween the first and second interview, trying to 
figure out what you had said or done to irritate 
that man. Your worries were uncalled for, your 
presentation had been faithful and forceful, 
each and every point had reached home, your 
facts and arguments were doing about just 
what you intended. In presenting the case you 
had mentioned many truths that applied to him 
or any man. That being the case human nature 
told him to resent those facts. The truth hurts. 

If in any interview you see that you are 
liable to lose control of your temper—stop and 
consider this. Anger is a luxury not many of 
us are able to afford. No real insurance agent 
can afford even for a moment to indulge in that 
luxury even though he has a great provocation. 
Undoubtedly, you men have heard before “that 
anger is no argument”; how true that statement 
is, when you realize that anger is weakness. It 
is impossible to lose an argument to anyone 
less informed than yourself. That being the 
case, you have touched the prospect’s weak spot 
and his weakness turns to anger. When the 
prospect shows signs of anger, don’t let your 
temperament parallel his. Keep cool and you 
will have a clear head, always remember that a 
cool head and an even temper will close more 
big deals than most men want to give credit to. 
—Reliance Bulletin. 


Get Prospects 

No man can go far in this business who re- 
lies exclusively upon his debit for his progress. 
The agent who fails to go out and continually 
develop business, adding new policyholders and 
especially new families to his debit, will soon 
find himself “going stale.” 

If you can get new prospects—and constantly 
write a percentage of them, you will succeed 
in the industrial insurance business. If you 
neglect this source of development, you will 
eventually face failure; for no man can stand 
still, and progress comes only through the build- 
ing up of your debit. 

Use your debit to develop new prospects. 
Every man has friends; every family knows 
some other family, and by the exercise of a lit- 
tle tact and discretion, satisfied customers are 
always ready to give you practical help by in- 
troductions and recommendations. 

To succeed—get prospects!—Colonial News. 
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Make Sales Drives According to 
Ages of Prospects 


By Frank H. WILLIAMS 


ance salesman to every now and then tackle 

the proposition of selling from a different 
slant than usual. In this way he gets a new 
punch and a new interest into his work and is 
able to step out with more enthusiasm and do 
more business. 

It is the same thing as a man who, covering 
a route, or something like that, started at the 
other end of the route and working toward the 
front. That sort of thing makes the whole pro- 
position seem entirely new and different and this 
gives the man a new interest and a new way of 
looking at his work. 

But while it is easy enough to suggest that 
the insurance salesman tackle his work from a 
different slant, it is a more difficult matter to 
actually do so because, at first glance, it seems 
as though there isn’t anything new to be done. 
The salesman has, probably, tried out all the 
more customary sales stunts and all that sort of 
thing and feels at a loss for something really 
new and different to do. 


] = a mighty good thing for the life insur- 


When this is the case it will be found very 
helpful indeed to tackle the selling game from 
the standpoint of making week-by-week drives 
for the purpose of selling insurance to var:- 
ous classes of prospects who are grouped ac- 
cording to their ages. 

For instance, the first week of such a drive, 
the salesman can attempt to’ sell insurance to 
young men of the city who have just recently 
reached their majority. He can work in a lot 
of calls on such men in addition to making 
the more urgent regular calls and in endeavor- 
ing to sell to the young men he can state that 
he is making a special drive for their business. 

In doing this, the first thing is, of course, to 
make up a good list of prospects on whom to 
call. This can be done by securing the names 
of high school students who graduated three, 
four and five years ago and then calling cn 
them. Such young men are probably just a 
year or so over their majority. And, of course, 
the high school graduates constitute the cream 
of the young men in the city—the young men 
who have enough money to take them through 
school and who probably are given good starts 
in business by their dads. 

Then in calling on such young men the life 
insurance salesman can say something like this: 

“This is our ‘Twenty-One Week.’ In other 
words, this is the week when we are making 
an intensive drive to secure more business of 
young men who have just recently come to their 
majorities. The man portion of our efforts 
this week are being concentrated on the propo- 
sition of getting in touch with as many such 
young men as possible and endeavoring to put 
sales of life insurance across to them. 

“That’s why I’m here. Your name is down 
on the list as being one of the upper class young 
men of this age. You are down as a young 
man who appreciates the value of life insurance 


and who will probably soon take a prominent 
position in the city and who, therefore, will 
probably be interested in our proposition. Even 
if you do not contemplate buying any life in- 
surance right now it will be worth your while 
to look into the proposition I want to present 
to you because you will be buying life insur- 
ance later, of course, and there’s no time too 
early to learn all about it and to plan using it. 

“This thing of using life insurance on a 
definite plan for the purpose of helping to 
secure greater success in life is one of the out- 
standing features of present-day life insurance 
and you'll probably want to use planned insur- 
ance in your own career.” 

This sort of a talk would be calculated to 
make most young men sit up and take notice, 
because it would appeal to them as being 
adult talk rather than kid talk and most young 
men who have just recently reached their 
majorities are very anxious to show that they 
are men and are very anxious to engage in 
men’s affairs. 

In this way, by lining up a cons‘derable num- 
ber of likely prospects of this age and then 
making an intensive drive on such prospects 
for a week, the life insurance salesman would 
probably get some very good results indeed. 

It is an interesting fact that drives to make 
sales to a certain class of customers during a 
short period of time nearly always bring in 
good results. There’s a psychology about the 
proposition which is largely responsible for the 
success of the proposition. The psychology is 
that an intensive drive of this sort assumes an 
air of importance in the eyes of the prospects 
which isolated efforts to sell the prospects can 
never have and this makes the prospects give 
more careful attention to sales talks than might 
otherwise be the case and it also makes the pros- 
pects feel more like clambering on the band- 
wagon and making purchases at the same time 
that others in the same general classification as 
themselves are doing. 


INTENSIVE CAMPAIGN 

Again, the life insurance salesman can put 
across a week of intensive selling to young 
men of the 25-to-30 age. 

The names of many young men of this age 
can be secured by the salesman by going 
through his prospect cards. Other names of 
such young men can be easily secured through 
the salesman’s familiarity with local conditions. 
He can, for instance, put down the name of 
some local store and then think of the young 
men employed in the store who are of the 
25-30 age. The names of such young men can 
then be put down opposite the name of the 
store. Then the salesman can think of the 
young men of that age in local factories. 

In this way a very sizable list of prospects 
of about the same approximate youthful age can 
be secured and the salesman can then step out 
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and attempt to see and sell as many of them 
as possible in the given period of a week or two 
weeks or month, as the case may be. 

In much the same way an intensive drive can 
be made to sell more of the 30-to-40 age and of 
the 40-to-50 age. 

In staging such intensive drives it will be 
found the best plan to limit the drives to short 
periods. A week’s drive, for instance, will prob- 
ably be found to yield better results, compara- 
tively, than a two weeks’ drive. And a two 
weeks’ drive will yield better results than a 
drive extending over the period of a month. 
This is because when the drive lasts for only a 
week the agent feels all pepped up and feels 
that as the time is so short he must get mightv 
busy to attain any worth while results. Con- 
sequently he puts in some pretty strong licks 
all during the week. But with longer drives 
the agent is apt to feel there is plenty of time 
and so may not do any very exceptionally ener- 
get:c hustling until the last few days of the 
drive. 

All this, then, gives the life insurance sales- 
man a new slant on his selling for these reasons: 

First—It makes him think about prospects 
according to selected age groups instead of just 
in a hit or miss fashion. 

Second.—By concentrating his efforts into 
smaller compass by working only selected age 
groups, the salesman works more effectively 
than when he scatters all his efforts. 

Third.—By thinking along just one particular 
age appeal for a time the salesman works out 
especially successful sales appeals. And this, 
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of course, helps greatly in putting sales across. 

Fourth.—This proposition injects some real 
variety into the salesman’s efforts and as variety 
is the spice of life, this helps a lot in pepping 
up the salesman and in helping him get more 
business. 

Try all this and see for yourself. 

Albany Legislation 

ALBANY, N. Y., February 21.—Several impor- 
tant insurance measures have been offered lately 
in the legislature, one of these bills emanates 
from the State Department, and is sponsored 
by Senator Wales, chairman of the insurance 
committee of the upper house. It amends sub- 
division 2, section 101-a, by authorizing group 
life insurance covering members of any associa- 
tion, of employees of the United States, or of 
any State or subdivision thereof. The meas- 
ure is proposed in an effort to put a stop to the 
frequent attempts made at recent sessions to 
amend this section in the interest of some special 
group of employees. 

Senator Sheridan has introduced a bill add- 
ing new section 282-c, highway law, requiring 
that, on filing an application for registration of 
a motor vehicle, the filing also of a certificate 
of issuance of a policy of the State Motor 
Vehicle Compensation Insurance Fund, or a 
certificate of the Insurance Superintendent that 
the owner is a self-insurer. 

Under a bill proposed by Senator Truman 
and Assemblyman Robinson, adding new sec- 
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tion 26-a, insurance law, insurance corporations 
of other State are required to file a bond with 
the Insurance Superintendent in such amount 
as he shall prescribe. 

The motor vehicle 
enacted in a bill introduced by Senator Sheridan. 
It is designed to provide compensation for per- 
sonal injuries or death, resulting from the 
operation of motor vehicles. 

Section 55, insurance law, is amended by a 
bill put in by Assemblyman Nathanson, ‘n rela- 
tion to indorsement of consent of the insured cn 
a policy, where the premium is paid by a per- 
son, other than the insured. 


compensation law is 


Prudential Notes 


Division D of the Prudential Insurance Com- 
America recently held an ordinary 
The results sur- 


pany of 
effort which lasted ten days. 
passed expectations, as the total amount re- 
ported was the largest ever recorded in the 
division for a similar’ effort. 

Superintendent E. von Kleeck, of the Darby, 
Penna., district, led the division in amount per 
man and was closely pressed for the premier 
honor by Superintendent C. S. Snyder, of York, 
Penna. Superintendent G. M. Storm, of Phila- 
delphia number 3, was the leader in the largest 
amount reported written. 

Agent J. F. McCrea of Philadelphia num- 
ber 3 district was the leading agent in this 
effort. 

One of the leading exponents of the monthly 
income contract is Agent Frank Riva, Jr., of 
the Charleroi, Penna., assistancy, about two- 
thirds of his business having been issued on this 
plan. He is a thorough student of life insurance 
and his deep interest is reflected in the increases 
reported at frequent intrvals. 

Thomas O’Brien, agent at Washington, 
Penna., covered himself with glory during 1927 
and fulfilled the allotments expected of him in 
both the industrial and ordinary branches. He 
is a consistent producer, as the result of devot- 
ing himself to canvassing a certain number of 
prospects each week. He has received a bronze 
merit button for ordinary. 

Agent Guy L. Bamford has been appointed 
assistant superintendent at Winnipeg, Mani- 
toba. Although his continuous service date of 
May 16, 1927, represents less than one year 


with the company, he was selected for the posi- 
tion. The substantial industrial and ordinary 
net issue credited to his account during the short 
period mentioned indicated his ability to write 
consistently. 

William G. Devers, assistant superintendent 
of Scranton number 1, has been promoted to the 
superintendency of the Chicago number 1 dis- 
trict. He started his career with the company 
on June 16, 1928, as an agent in the Scranton 
district. He served in this capacity until he 
was promoted to assistant superintendent on 
April 22, 1912, in the same district. 

Recent promotions in Division F were Agent 
Joseph L. Haldeman, to assistant superintendent 
at Grafton, W. Va., detached of the Fairmont, 
W. Va., district; Agent Gail J. Dixon, assistant 
superintendent at Akron number 1, and Agent 
Joseph A. McKee to assistant superintendent at 
Warren, O. 

When an assistancy vacancy recently occurred 
in the Indianapolis number 3 district, the rec- 
ord of Agent Joseph A. Milligan prompted the 
company to offer him the position. He accepted, 
and the change has been made. 

Friends of Guy E. McCoy, will be glad to 
learn that he has recovered his health, and has 
been appointed assistant superintendent in the 
Muncie district. 

Agent Lee Curry, Jr., has been promoted to 
be assistant superintendent in the Louisville 
number 1 district. While Mr. Curry’s experi- 
ence in the business has been somewhat limited, 
there is no doubt regarding his qualifications 
for his new position. 
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Assemblyman Sweeney has offered a meas- 
ure amending section 24, workmen’s compen- 
sation law, by prohibiting a person, other than 
an authorized attorney, from exacting or receiy- 
ing any fee for services to a claimant. 
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